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AS A PROFIT MAK"®R FOR DEALERS 


THE $.1UOTZ HAS SOME REMARKABLE 
STORIES OF SUC :8S. WHEN THE 
RIGHT MAN AND T € RIGHT CAR GET 
TOGETHER, SALES INEVITABLY MOVE. 
STUTZ IS TRAVELLvG THIS YEAR AS 
IT HAS NEVER TR .VELED BEFORE. 
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| STUTZ MOTOR CAR COMPANY OF AM. ICA, INC., INDIANAPOLIS, 








DEQUATE equipment is the first essen- 
tial to the profitable operation of a 
garage, service station, auto paint shop or wash 


rack. This is well recognized by American 
motor car manufacturers. 


A dozen of the leading automobile builders 
have endorsed U.S. Equipment in official shop 
manuals issued to aid dealers in operating 
their service departments profitably. This 
endorsement was based on the performance 
of U. S. Shop and Service Equipment in com- 
petitive tests as well as recognition of the 
experience and standing of the United States 
Air Compressor Co. 


The U. S. name on any equipment stands for 
perfection of design backed by fifteen years 
of engineering experience exclusively in the 
manufacture of automotive air compressors. 


U. S. Air Compressors, Paint Spray Units, 
Hydraulic Car Washers and High Pressure 


SHO and SERVICE 
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IPMENT 


Greasers are designed primarily for service in 
the automotive industry. U.S. Equipment 
has numerous exclusive features which make 
it economical and efficient in operation. 


Engineers of The United States Air Com- 
pressor Company are constantly studying the 
highly specialized needs of garages and service 
stations in order that U.S. Equipment may 
keep pace with progress in the industry. 


A series of special bulletins explaining the 
exclusive advantages of U. S. Equipment have 
recently been issued. Knowledge of the ex- 
istence of such labor-saving, time-saving, 
money-making equipment may mean in- 
creased profits in your business. 


The equipments illustrated below are repre- 
sentative of the U.S. Line. If more complete 
information is desired on any unit, please 
check in the proper space, tear off and mail 
to us. Your name and address can be 
written in the margin. 


CHECK ITEMS ON WHICH SPECIAL INFORMATION IS DESIRED 


Small Air Compressors 


Model SA-14 was designed to meet 
the limited tire inflation require- 
ments of the small garage or country 
filling station. Operates 
from light socket current. 


U. S. Spring Sprayer 
and Engine Cleaner 


Trigger-controlled,pistol-grip gun 
with quart cup attached. Oper- 
ator may direct spray to the 
right spot without wast- 


ing expensive material. | | 


Super-Service 
Compressors 


Model LB-4 is a heavy duty, two- 
stage compressor with sufficient 
capacity for several high pressure 
air lines, and numerous 











Paint Spray Equipment 
Model PSE-11 is aspecial low pres- 
sure paint spray unit for the con- 
tinuous operation of one paint 
gun. It is the smallest 

unit recommended for 

efficient painting. 


High Pressure Car 
Washers 


Model AW-Jr., is the smallest of 
the U. S. High Pressure Car 
Washers. Other models in one, 
two and four-gun sizes, 

all with exclusive U. S. 
features. 


U.S. Electro Hy-Press 
Greaser 
Aspeedy,portable,self-contained, 
completely automatic unit for the 
high pressure greasing of pleasure 

cars, trucks or buses. 


tT 
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air appliances in the Operates from any light | 
busy garage. socket. 


THE UNITED STATES AIR COMPRESSOR CoO. 
Office and Factory: 5304 Harvard Ave., Cleveland, O. 


Pacific Coast Office: 7 Front Street, San Francisco, Cal. 
Export Department: 30 Water St., New York City 
Cable Address: WIDBLOCO, All Codes 
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| mportant Announcement 
|” of interest to dealers everywhere 


We have established our own 
selling organization with head- 





quarters in Chicago ...... 


A tremendous increase in volume of business from all 
over the country has compelled us to greatly enlarge our 
production facilities . . . and the ever-increasing demand 
for EVR-KLEAN SEAT PADS has made it necessary 
for us now to take over the distribution. EVR-KLEAN 
PADS are made under six very strong patents and any 
matting pad offered from other sources is likely to be an 
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make immediate shipment. This is a real money making 
line. EVR-KLEAN SEAT PADS are now considered 
a necessity to summer driving—men and women alike de- 
mand them. The field is wide open. No cars are factory 
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“OVERALL” comes in 38-42 and 46 Inch . : 
ag get A RB equipped with seat pads—and 20,000,000 cars on the road 
} ) a Get dents a tie ee afford you a wonderful sales outlet. 


| THE BIG SUMMER SELLING SEASON IS AT HAND— 
i ORDER TODAY FROM YOUR JOBBER—OR WRITE US DIRECT 
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f “STANDARD” 


Insure Same as DeLuxe shown 
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WRITE: TODAY FOR OUR COMPLETE 
CATALOG AND PRICES 








EVR-KLEAN SEAT PAD COMPANY 


115 SOUTH DEARBORN ST., CHICAGO, ILLINOIS 














2 MOTOR AGE May 17, 1928 






. 1 | Mitty MM in A DAUDLUAEVALHAHHAAAEGRROPAYOEHANADNLROANAROY UD LLAAUAUIORDODL it 
' MATT H | i] TMH Teen } UTE HGH ELLIE hh TMTTTTALES PUTER TOTP ET Ett Pepa ST A 
} Wit SPT AT MTEL | TY NHVEPELAUTTURALALAAUTUTTCTOVECSTATAEUTORUEPORLRERE ETI TRERORPRU AT TTTUTOTT TPT THETA HARM REET rT PPP HH Hilt 
TART HAA NI | HAUT Mil 
| ; Hi if} / HH rit | i iI F | 
Dai A lpr Naat RT| odgad | i] ey ih hi atfl nif ry My 
j | | i} ‘ tf i at it itil | | tht ; i 


Has Your 


pring Business 





proved as great as you hoped ? 


wv Ni Wh 


OAKLANDS HAS 


The big spring selling season is in No need to tell you what this 
full swing. A good share of it has means to Oakland-Pontiac dealers. 
passed. Has your business proved §_No need to tell you that the entire 
as great as you hoped it would be? dealer organization is more en- 
Oakland’s has—and even greater! thusiastic and more prosperous 


At th e beginning of 1928, Oak- than it has ever been before. 

land set a definite minimum for Only this point needs recounting. 
sales which required a 40 per Openings remain for a few good 
cent increase over its enviable dealers capable of handling the 
record for 1927. During the first Oakland-Pontiac Double-Profit 
quarter of this ycar Oakland’s Franchise in various parts of the 
figures were 110 per cent above United States. If you are inter- 
the corresponding figures for last ested in learning more about this 
year. Second quarter prospects opportunity, write for complete 
are equally spectacular. information to Dept. A today! 


OAKLAND MOTOR CAR COMPANY, PONTIAC, MICHIGAN 


OAKLAND-PONTIAC 
Double-Profit 
Franchise 
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Bohnalite piston, without dis- 
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Stops oil pumping, piston slap 
and compression leak. 

Resizes set of pistons quicker 
than new ones can be fitted. Less 
than 30 minutes required. 
Preserves round shape of piston 
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we uring the first 

three months 

a QO: Ale of this year, 2000 
additional service 


stationsand dealers 


J STORAGE BATTERIES __have come over to 
: Prest-O-Lite—a 
Built an d Tested sure indication of | 
what the trade | 
at the Speedway thinks of Prest-O- 
Lite money-mak- 
ing possibilities. 


PREST-O-LITE STORAGE BATTERY 
SALES CORPORATION 


Indianapolis, Ind. + Oakland, Calif. 


Toronto. Canada 
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at GREAT CARS IN 
PRICE FIELDS 
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EVERY ONE A 
RF _\ CHAMPION! 














If a prospect in your territory can afford a car at 
all, he can afford a Studebaker-built CHAMPION! 


With America’s Friendliest Factory backing and 
supporting you at every point, you can offer in the 


$795 to $965 Price Class 


Studebaker’s ERSKINE SIX, which recently 
traveled 1,000 miles in less than 1,000 consecu- 
tive minutes thereby setting 10 new records for 
stock cars under $1,000. These records were timed 
and supervised by the American Automobile Asso- 
ciation, which certified the two Erskine Six Club 
Sedans as strictly stock cars. 


In the $1195 to $1395 Price Class 


The Studebaker DICTATOR, holder of speed and 
endurance reeords unequaled by any other stock 
car selling under $1,400—established under A.A.A. 
supervision when a stock model Dictator traveled 
5,000 miles in less than 4,800 consecutive minutes. 


“New Contract for Towns } saaineesinemaiineenaaeeietammenemmenstniainiian meena — 


In the $1435 to $1625 Price Class 


The Studebaker COMMANDER, which by travel- 
ing 25,000 miles in less than 23,000 minutes (un- 
der official A. A. A. supervision) established un- 
equaled speed and endurance records for fully 
equipped stock cars regardless of power or price. 
Nothing else has ever traveled so far so fast, on 
earth, sea or in the air. 


In the $1985 to $2485 Price Class 


The new Studebaker President Straight Eight, 
closed car record-holder for all distances from 5 
to 2,000 miles, and for all periods from 1 to 24 
hours—official A. A. A. records established when 
a fully equipped stock Studebaker President sedan 
traveled 2,000 miles at an average speed of 72.525 
miles per hour! 

A CHAMPION to offer every prospect—a cham- 
pion not alone in speed and endurance, but in en- 
durance, and in beauty and value per dollar as well! 
Is it any wonder Studebaker dealers prosper? 


THE STUDEBAKER CORPORATION OF AMERICA 


and Villages 


For small communities Studebaker offers an unusally pro- 
fitable contract. Hardly any capital is necessary. No shop 
need be operated. No used cars need be handled. No com- 
mitments need be made to purchase any particular num- 


opening wedge of the line — The Erskine Six at $795 f. 0. b. 
factory. Maintaining an Erskine demonstrator entitles you 
to sellall other Studebaker models—not only Commander, 
Dictator and President Straight Eight, but a profitable 


Street Address 


City and State 


My present business (if selling cars now, state make) 


Dept.51, SOUTH BEND, INDIANA 


Please send me full information on the Studebaker-Erskine franchise. 


CORREO OREO EEE EEE EEE EEE EERE EERE ERE EEE EEE EEE EEE EEE EEE EEE EEE EE EEE EEE EEE REESE HEHEHEHEHE HEHEHE EEE EHEEE 


and popular line of commercial cars as well. Mail the cou- 
pon TODAY, or write direct to Dept. 51 for information. 


=e" ww Ree oe wen See ww eww ele Ow 


| 
| 
| 
| 
ber of cars. You may confine your selling effort to the | 
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T Pine Bluff, Arkansas, is an 





important member of the great 
Nash manufacturing structure, the 
Seaman-Dunning Corporation. This 
plant, located in the heart of the lumber 
region, is devoted exclusively to process- 
ing wood parts from raw timber, for Nash 
enclosed bodies. Here the choicest timber 
is selected, kiln-dried, machined, then 
shipped, in the form of finished wood 
parts, to the Nash body plants in 
Milwaukee. All of which is typical of the 
thoroughness, the efficiency, and the 
economy of Nash manufacturing prac- 
tice. The Pine Bluff plant enables Nash 


to offer GREATER value at a lower cost. 


THE NASH MOTORS COMPANY 
General Offices: KENOSHA, WIS. 


Plants at: 
KENOSHA, WIS. MILWAUKEE, WIs. 
RACINE, WIS. PINE BLUFF, ARK. 
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“The Question of Price 
is gradually losing ground to the 


Question of Quality” 












61 % of those car makers who build their own 
rear axles now use ball bearing pinions. And 

it is especially significant that the models 

which they consider the best cars in 
their line—for which the higher 
prices are paid—are the cars 
which carry the ball bearing 


: x pinions. 
—— The better bearing is 


the ball bearing — 
New Departure 


builds it. 


err: 


ee 


New Depasg 
Quality 


Ball Bearings 


* Mr. Chrysler in Automotive Daily News of 4-1-28 
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L can’t 


be the initial cost of 
Budd Duals that 
makes the owners of 
125,000 buses and 
trucks insist on them 
for every new job— 
because there are 
cheaper duals. 





€ It must be the cost of using them! 
BUDD DUALS 
Can’t Can’t 


And ome 
lg ¢ ; a they stop 
wobble | HA shimmy _ side-sway ! Se. 


BUDD WHEEL COMPANY 
Detroit 
e | 
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G.M. Subsidiary 


Earnings Better 


—_— 


First Quarter Shows Gain of 
17 Millions Over Last 
Year 


$3.86 PER SHARE 


NEW YORK, May 11—General Mo- 
tors Corp, reports earnings from sub- 
sidiary operations for the first quar- 
ter of 1928 as $69,468,576 as compar- 
ed with $52,551,408 for the corre- 
sponding period a year ago. After 
preferred and debenture’ dividends 
the balance, $67,117,657, is available 
for common stock. This is equivalent 
to $3.86 per share and compares with 
$2.90 a share a year ago. 

In commenting on the position of 
the company, Alfred P. Sloan, Jr., 
says: “For the three months ended 
March 31 General Motor sales to deal- 
ers totaled 492,234 cars, compared 
with 385,703 cars in the correspond- 
ing period of 1927—an increase of 27.6 
per cent.” 











Ford Insurance Placed 
DETROIT, May 14—Contract for in- 
surance in connection with time pay- 
ment sales of Ford cars has been placed 
by Universal Credit Corp. with Home 
Insurance Co. of New York. 





Dodge With Safe-T-Stat 
BROOKLYN, May 15—Frederick N. 
Dodge, who recently resigned from the 
J. C. Haartz Co., New Haven, has been 
made general sales manager of the 
Safe-T-Stat Co. 





N. J. Ford Output Gains 
NEW YORK, May 14—The Kearney, 
N. J., plant of the Ford Motor Co. is 
now producing cars at the rate of 250 
a day, according to Gaston Plantiff, 
manager of the New York branch of 
the Ford company. 





G. F. Green Regional Head 

INDIANAPOLIS, May 14—Marmon 
Motor Car Co. has established a re- 
gional sales division for the entire 
Dominion of Canada with George F. 
Green as regional manager. 





Glade Mfg. Co Moves 
CHICAGO, May 12—The Glade Mfg. 
Co. has moved from 209 S. State St. to 
1603 S. Michigan Ave., where facilities 
for enlarged production are available. 





Race Within a Race 

INDIANAPOLIS, IND., May 
14—There will be a race with- 
in a race at the sixteenth In- 
ternational 500-mile race. A 
committee headed for the third 
consecutive time by G. M. Wil- 
liams, president of the Mar- 
mon Motor Car Co., is raising 
an added purse of $20,000. 

A special prize of $100 for 
the leader in each of the 200 
laps is the plan, with firms of 
the automotive industry, and 
other citizens throughout the 
country donating the money. 

















Dave Lewis, Race Driver, 


Found Dead After Fire 


LOS ANGELES, May 15— Dave 
Lewis, one of the most daring of the 
better known drivers, was found dead 
of a bullet wound here today, following 
a small brush fire on his mountain cabin 
site. He was to have driven in the 
Indianapolis race. 

Relatives believe that robbers killed 
him and then started the fire to, cover 
up the crime, as he was not known to 
own a pistol, but sheriff’s deputies are 
of the opinion that he got excited and 
killed himself. 

He was best known to the racing 
world as the father of the front drive. 





U.S.L.—Auto-Lite Merger 

TOLEDO, May § 12— Preliminary 
steps to the merger of the U.S.L. Bat- 
tery Corp., of Niagara Falls, N. Y., 
with the Electric Auto-Lite Co., of 
this city, have been completed and ap- 
proval of the plan is assured by stock- 
holders of both companies. 





Gas Tax for Bay State 

BOSTON, May 12—Gov. Alvan T. 
Fuller last night signed the gasoline 
tax bill passed by the legislature, there- 
by leaving only one state, New York, 
without a gas tax. The bill provides for 
a tax of two cents per gallon on gasoline 
and reduces the registration fee on all 
vehicles to 30 per cent of what is 
charged now. On passenger cars the 
minimum is $10 and then it goes along 
upward by $5 increases according to 
horsepower. Trucks pay on a tonnage 
basis with larger ones as high as $150. 
The new law is to go into effect Jan. 1. 





ED 


Sets New Output 
and Sales Record 


Willys-Overland in Strongest 
Position in Company’s 
History 


HOLDS MEETING 

TOLEDO, May 14—-Earnings for the 
second quarter of the present year will 
be highly satisfactory, with the com- 
pany now in the strongest position in 
its history to meet competition on an 
aggressive basis, according to John N. 
Willys, president of Willys-Overland, 
in his message to stockholders at the 
annual meeting. He said the company 
has set new production and sales rec- 
ords in the last few weeks with all 
records being topped in the week end- 
ing May 5. 

Stockholders reelected John WN. 
Willys, George M. Jones, C. O. Minin- 
ger, Gordon M. Mather, Rathbun Ful- 
ler, Thomas H. Tracy, L. A. Miller and 
H. C. Tillotson, all of Toledo, and C. B. 
Mertz of New York, as directors. 

Officers reelected include John N. 
Willys, president; L. A. Miller, first 
vice-president; George M. Graham, vice- 
president; J. H. Perkens, vice-president 
and treasurer; Colin Campbell, vice- 
president in charge of sales, and A. B. 
Qualy, secretary. 





Dawson to Pace Race 
INDIANAPOLIS, May 15—A new 
Marmon 78 two-passenger speedster, 
piloted by Joe Dawson, racing cham- 
pion of other years, will pace the start 
of the sixteenth 500-mile race on the 
Indianapolis speedway May 30, it is 
announced by G. M. Williams, pres- 

ident of Marmon Motor Car Co. 





Taylor to Join G.M. Export 
WASHINGTON, May 14—The resig- 
nation of Irving H. Taylor, assistant 
chief of the automotive division of the 
U. S. Department of Commerce, and 
the appointment of A. W. Childs to 
succeed him, was announced this week. 
Mr. Taylor is resigning to join the 

staff of General Motors Export Co. 


—— - 


Olds Builds 11,089 in April 

NEW YORK, May 15—tThe Olds- 
mobile Division of General Motors 
produced and shipped 11,089 cars in 
April, establishing a new high record. 
Production schedule for May calls for 
12,000 cars. : 
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Babe Stapp Ready 
for Indianapolis 


e-- ~ eO 


Youthful Driver’s Career In- 
teresting—To Drive 
Cowboy Car 

INDIANAPOLIS, May 15— Babe 
Stapp, who always registers “Babe” 
because his given name is Elbert, and 
why not, has entered to drive an un- 
named vehicle in the Sixteenth Inter- 
national 500-mile automobile race to be 
held May 30. 

Stapp’s car was entered by Phil 
Shafer, the Texas Cowboy, who has 
risen from the plains to automobile race 
driver and now racing magnate. The 
car will be named and christened with 
a bottle of castor oil tinctured with 
gasoline at a trackside ceremony to be 
held later. 

Stapp is just a mite of a lad, 24 years 
old, weighing only 114 lb. including 
racing jumpers and a monkey wrench, 
but in the past year he has proved that 
his courage and daring is just as ton- 
tested as the biggest hulk in the dan- 
gerous speed sport. 

The name, “Babe,” fits him like a 
one-piece bathing suit. 


€ 





All License Plates 
of Standard Size 


WASHINGTON, May 14— 
For the first time in the his- 
tory of the automobile indus- 
try, all automobile license 
plates for the 48 states and the 
island possessions now con- 
form to a standard size, ac- 
cording to an announcement 
by the Bureau of Standards. 











Boosts Trade Press 

ST. LOUIS, May 15—Stewart Mc- 
Donald in addressing the executives 
and sales organization of the Moon 
Motor Car Co. constructed his entire 
talk around the value of the thorough 
and constant observance of trade 
papers. 





Lee Talks to Dealers 

ROCKVILLE, May 12—Major E. 
Brooke Lee was the speaker at the May 
meeting of the Montgomery County 
Automobile Dealers’ Association, held 
at the Montgomery Country Club, 
Rockville, and attended by virtually all 
members. 


Motor Age 


‘Chevrolet Offers 


Convertible Sport 


ES 


Cabriolet Continues Feature 
of Both Closed and 
Open Cars 


DETROIT, May 14—Pioneering into 
the low priced automobile field another 
distinctive style feature, the Chevrolet 
Motor Co. announces a new convertible 
sport cabriolet, with body by Fisher, 
listing at $695. 

Combining all the closed car advan- 
tages of the sport cabriolet with the 
open car features of the roadster, this 
car is ideally suited to every type of 
weather. 

Of two to four-passenger capacity, 
the convertible cab with the top up re- 
sembles the sport cabriolet in appear- 
ance. The top, however, is fully col- 
lapsible and folds so completely out of 
the way that full vision ahead is pos- 
sible from the rumble seat. An addi- 
tional feature is the inclusion of a 
nickel banding around the windows 
which gives them rigidity and permits 
of raising the windows, with the top 
lowered, as an extra protection against 
the wind. 
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From left to right: B. A. Rupprecht, Chicago district supervisor; W. Ledyard Mitchell, vice-president in charge 
of manufacturing (both of Chrysler Sales Corp.); George W. Browne, Chrysler distributor in Milwaukee; J. E. 
Fields, vice-president in charge of sales, Chrysler Corp.; Mark Hubbard, president of Hall Aircraft Corp., Wausau; 
A. T. Tracy, sales manager at Hall Garage Co., Wausau; H. E. Jacobs, vice-president of Geo. W. Browne, Inc., 
Milwaukee; and F. A. Petrie, regional sales manager, Chrysler Corp. Mr. Fields, Mr. Mitchell, Mr. Petrie and Mr. 
Rupprecht, all of Chrysler Sales Corp., were at Milwaukee attending dedication of George W. Browne’s new place 
of business. These four Chrysler officials, together with Mr. Browne and Mr. Jacobs, made the trip to the airport to 
welcome Mr. Tracy and Mr. Hubbard as they arrived in their new Alexander Eaglerock from Wausau, Wisconsin 
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Browne Bill Plans 
for Highway Fund 


Urges Sale of Surplus War 
Stocks to Provide Aid 
for Roads 


WASHINGTON, D. C., May 15— 
A bill introduced by Congressman 
Edward E. Browne of Wisconsin in the 
House of Representatives provides for 
the creation of a special highway fund 
from the sale to the French government 
of surplus war material, road-building 
equipment and supplies. 

In urging motorists throughout the 
country to support this measure by en- 
listing their respective congressmen in 
its behalf, H. H. Brooks, general sales 
director of the Marmon Motor Car Co., 
points out that a fund of $400,000,000 
would be available by Aug. 1. 


Ford Back—Gets Old Car 

NEW YORK, May 14—Returning 
yesterday on the 8.S. Majestic from a 
vacation trip in England, Henry Ford 
expressed himself as optimistic regard- 
ing business conditions both in Europe 
and in this country. His_ business 
abroad is progressing rapidly and he 
estimated that his plants are about 
1,000,000 cars behind on orders for the 
whole world. 

Mr. Ford was also very enthusiastic 
about the future of commercial aviation, 
indicating his belief that the airplane 
of the future will realize all the ideals 
sought today. 

In the afternoon Ford went to Brook- 
lyn where he received from H. Hobart 
Porter, president of the Brooklyn City 
Railway Co., the oldest street car of its 
type in existence, to be placed in the 
Ford Museum at Dearborn, Mich. 








Sanders Back With Franklin 

SYRACUSE, N. Y., May 14—Frank 
H. Sanders has recently been appointed 
a general sales executive with the 
Franklin Automobile Co. He was pre- 
viously distributor of Franklin cars in 
Chicago for nine years, but retired 
from active participation in the indus- 
try about six years ago. 


Cae 


W. T. and T. H. White Retire 
CLEVELAND, May 12—Stockholders 
of the White Motor Co. voted to reduce 
the board of directors to 10 members 
from 12 and Windsor T. White and 
Thomas H. White, who retired as offi- 
cers of the company several months 
ago, were not elected as directors. 








Ray Dunlevy Advanced 
EVANSVILLE, IND., May 15—Ray- 
mond Dunlevy, salesman, was recently 
Promoted to be assistant retail sales 
manager of Benninghof-Nolan Co. 





Brockman Heads St. Louis Group 
ST. LOUIS, May 11—Phil H. Brock- 
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1911 Marmon 


Ray Harroun 


1912 National 


Joe Dawson 


1913 Peugeot Jules Goux 


1914 Delage 


1915 Mercedes Ralph DePalma 
1916 Peugeot Dario Resta 
1917/1918—No races 


Rene Thomas 


1919 Peugeot H. Wilcox 


1920 Monroe 
1921 Frontenac 


G. Chevrolet 


Tommy Milton 


1923 HCS Spec. Tommy Milton 


1924 Duesenberg Joe Boyer 


1925 Duesenberg Peter de Paolo 


1926 Miller Spec. Frank Lockhart 


1927 Duesenberg Geo. Souders 





What'll They Do This Year ? 


Data on Indianapolis Races 


Displacement Speed 
Year Car Driver Permissible Actual M.P.H. 


1922 Murphy Spec. Jimmy Murphy 


915 90.2 94.63 bore x 3” stroke. 


91.5 90.5 97.45 | 8-cyl. 2.286 bore 


Avg. 
Remarks 


6-cyl. 4144” bore 


600 477 x 5” stroke. 


74.59} 


}4-cyl. 5” bore 
600 490.8 78.7 |x 614” stroke. 


450 448 76.92 


4-cyl. 4.1” bore 
x 7” stroke. 


450 380.2 82.47} 
300 270.9 89.84 


300 83.26 300 miles. 


300 274.6 88.06] SE, oe 


183 88.50 
183 89.62 
183 94.48 


122 90.95 , lst year winning 
engine was 


equipped with 
122 121.5 98.24 \ up ercharger. 


( 8-cyl. 2.38 bore 
x 3.42” stroke. 


. . 8-cyl. 2.38 bore 
122 121.5 101.13} 8 3.42” stroke. 


8-cyl. 2 3/16” 


400 miles due to 
rain. 


x 2.75” stroke. 








man of the De Luxe Automobile Co., 
was reelected president of the St. Louis 
Automobile Dealers’ Association at the 
annual meeting held last night. 

Other officers elected were: G. W. 
Oliver, vice-president; Walter H. Ves- 
per, treasurer, and Robert E. Lee, sec- 
retary and manager. The following 
directors were also named: E. A. Hat- 
field, F. C. McDonald and William L. 
Johnson. 


—_—_—___—__-- — 


Firestone Jr. Returns 

NEW YORK, May 12—Harvey Fire- 
stone, Jr., returned yesterday from a 
tour of inspection of his father’s rubber 
plantations in Liberia. The present 
yield of this plantation is 500 pounds 
per acre, comparing favorably with 
other plantations. 





O’Neil Heads Syracuse Group 

SYRACUSE, N. Y., May 12—Fred 
J. O’Neil was elected president of Syra- 
cuse Automobile Dealers’ Association 
here last week. E. A. Ross was elected 
vice-president and J. F. O’Connor sec- 
retary-treasurer; C. H. Hayes was re- 
appointed assistant treasurer and man- 
ager, and S. E. Ackerman, C. W. Bull 
and Mr. O’Neil were elected directors 
for two-year terms. Many activities are 
planned for the coming year. 


Dine Rickenbacker 

WASHINGTON, May 12—A testi- 
monial dinner was given to Eddie Rick- 
enbacker, foremost American ace of the 
World War, this week at the Mayflow- 
er Hotel. The dinner was under the 
auspices of the aviation committee of 
the Washington Board of Trade and 
was attended by a large number of 
prominent men. 

Included in the list of notables as 
honor guests, in addition to Captain 
Rickenbacker, were the following: As- 
sistant Secretary MacCracken of the 
Department of Commerce; Assistant 
Postmaster General Glover, in charge 
of air mail; Lieut. Lester J. Maitland, 
successful California-Hawaii flyer; Maj- 
H. C. Davidson, commandant of Bolling 
Field; Comdr. Homer C. Wick, com- 
mandant of the Naval Air Station; 
members of the National Aeronautical 
Association, and W. W. Everett, who 
is president of the Washington Board 
of Trade. 





Brandt Heads Western Motors 

SPOKANE, WASH., May 11—Owing 
to illness, Harry E. Oechsli, president 
of Western Motor Co., Hupp distribu- 
tor, has placed E. C. Brandt in com- 
plete charge of the affairs of the com- 
pany as manager. Mr. Brandt has 
named R. M. Logsdon sales manager. 
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Car Production 
Continues Good 


Slight Lull Looked for During 
Month; Used Stocks 


Down 

NEW YORK, May 12—Though pro- 
duction in most or the automotive 
plants is continuing at much the same 
high rate as in March and April, prep- 
arations are being made in a number 
of plants for a gradual easing of sched- 
ules as the month progresses. The 
decline of about 10 per cent in April 
production from March was due to some 
extent to the shorter month, but the in- 
crease in dealer stocks was the impor- 
tant determining factor. 

With the distinct probability that the 
excise tax on cars will be wiped out 
by Congress within a_ short period, 
manufacturers vision an improved sell- 
ing period for some little time after 
this action and are keeping production 
facilities ready to meet this situation. 

Conditions affecting the used car 
market are less serious at this season 
than usual, stocks being kept within 
more reasonable bounds. 


Fisher M.C.R. Director 

NEW YORK, May 15—Frederick J. 
Fisher, vice-president of General Motors 
Corp., has been elected a member of 
the board of directors of the Michigan 
Central Railroad, to fill the vacancy 
caused by the death of Chauncey M. 
Depew. 


Firestone Predicts Cut 
NEW YORK, May 14—Harvey Fire- 
stone, Sr., has stated a belief that tire 
prices will be substantially reduced 
within three months. 











Carl Vaughn Promoted 


NEW YORK, May 11—Carl Vaughn 
has been promoted to be vice-president 
and sales manager of Connecticut Auto- 
motive Specialties Co. 


Three Get Gold Watches 

CINCINNATI, May 14— William 
Voris, general manager of the Citizens’ 
Motor Car Co., Packard distributor, and 
G. K. Borer and Lyman Hinckley were 
added to the company’s 10-year honor 
roll and presented with gold watches 
at a banquet presided over by J. W. 
Tarbill, president of the company. 

The Ten-Year Club now has 27 mem- 
bers. The plan of operation is the same 
as that in vogue at the Packard fac- 
tory, and the factory and distributor 
divide the cost of the watches present- 
ed by the latter. 








E. T. Whittall Advanced 

SEATTLE, WASH., May 14—E. T. 
Whittall, formerly manager of the 
Seattle headquarters of the Collins 
Bros. Co., Oakland-Pontiac distributor 
in Portland and Seattle, has been made 
general manager of the company with 
supervision over both points. 








What’s (oming 


SHOWS 

Automotive Equipment As- 
sociation, Coliseum, Chicago, 
Oct. 22-27. 

“Chicago, Jan. 26-Feb. 2. 

National Standard Parts 
Association, Cleveland Audi- 
torium, Oct. 29-Nov. 3. 

“New York, Jan. 5-12. 








CONVENTIONS 


American Automobile Trade 
Association, Annual Meeting, 
Cincinnati, June 28-29. 

Automotive Engine Rebuild- 
ers Association, Coronado Ho- 
tel, St. Louis, June 11-14. 

Automotive Equipment As- 
sociation, Grand Hotel, Mack- 
inac Island, June 17-23. 

Automotive Equipment As- 
sociation, Coliseum, Chicago, 
Oct. 22-27. 

National Association of Au- 
tomobile Show and _ Associa- 
tion Managers, Drake Hotel, 
Chicago, July 26-27. 

National Standard Parts 
Association, Hollenden Hotel, 
Cleveland, Oct. 29-Nov. 3. 

Society of Automotive En- 
gineers, Chateau Frontenac, 
Quebec, June 26-29. 

World Motor ‘Transport 
Congress, Rome, Sept. 25-29. 


RACES 
Altoona, June 16. 


Atlantic City, direction South 
Jersey Racing Association, 
May 30. 


Indianapolis, May 30. 





*Will have special shop equip- 
ment exhibit. 





June 10—A.E.A. Sum- 
mer Meeting Number, 
Motor World Wholesale. 

June 23 — Engineering 
Issue—Automotive Indus- 
tries. 




















$15,000,000 Merger 

CHICAGO, May 12—Neg‘otiations 
were closed this week for a $15,000,- 
000 merger of the Borg & Beck Co., 
Chicago; the Warner Gear Co., Mun- 
cie, Ind.; the Marvel Carbureter Co., 
Flint, Mich., and the Mechanics Ma- 
chine Co., Rockford, [Il. The new 
company will be known as the Borg- 
Warner Corp. 
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Price Revisions 


and New Models 


Durant Increases List on 
Four; Peerless 80 
Revised 
PHILADELPHIA, May 14—Prices 
have been advanced $100 on three 
Durant Four (Star Series) models by 


Durant Motors, Ine., the roadster, 
coupe and five passenger, two-door 
sedan now listing at $595. The two- 


door sedan has been advanced $125 to 
a new list price of $695. 

Falcon Motors Corp. has announced 
prices of $995 on its four-passenger 
roadster and five-passenger touring, and 
of $1,195 on its Grey Ghost roadster. 

Locomobile has added a six-passenger 
cabriolet listing at $6,950 to its 8-80 
line. 

Hupmobile has added a two-passenger 
cabriolet at $1,485 to its Century Six 
line. 

Dodge Brothers has added a four- 
passenger coupe de luxe at $1,170 to the 
Victory Six line. 

Peerless Motor Car Corp. has revised 
its 80 line and prices now are $1,295 for 
the phaeton and roadster, and $1,395 
for the five-passenger coupe and sedan. 

Changes in the Studebaker line show 
the five-passenger Dictator sedan now 
priced at $1,245, and a new five-pas- 
senger sedan royal at $1,395. In the 
Commander line the _ four-passenger 
roadster regal is now $1,595 and two 
models have: been added, a five-pas- 
senger sedan club at $1,435 and a four- 
passenger cabriolet regal at $1,625. In 
the President line the seven-passenger 
sedan is now $2,085 and the seven-pas- 
senger state sedan $2,350. A _ four- 
passenger cabriolet state at $2,195 has 
been added. 


Oakland-Pontiac Gain 
NEW YORK, May 14—The Oak- 
land-Pontiae Division of General Mo- 
tors Corp. made 100,004 cars during 
the first four months of 1928, compared 
with 54,563, in the same period last 
year. 





——— —_——_—— 


Takes on Stutz Line 

PHILADELPHIA, PA., May 15—The 
Pennsylvania Stutz Motors has been 
appointed distributor of Stutz cars for 
Philadelphia and considerable surround- 
ing territory in Pennsylvania as wel! 2s 
Delaware and southern New Jersey. 

Heading the concern are: Lamar 
Hull, president; E. B. Jackson, vice- 
president; E. B. McCowen, sales man- 
ager, and Allen P. Crolius, manager ol 
the wholesale division. 


- —-— -—————_—— 


Ballantyne Made Sales Manager 


SYRACUSE, N. Y., May 15—T. RB. 
Ballantyne, for more than seven years 
connected with the sale of Dodge cars 
in Syracuse, has been appointed sales 
manager of Overland-Knight Motors. 
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Celebrate First 
“Lindbergh Day” 


Thompson Products Combines 
Anniversary With Sales 
Idea 


CLEVELAND, May 15—A novel ob- 
servation of the first anniversary of 
Col. Lindbergh’s New /York-to-Paris 
flight is combined with an effective 
merchandising idea by Thompson Prod- 
ucts, Ine., which recently sent each dis- 
tributor duplicates of the valves used 
in the Wright Whirlwind engine of the 
Spirit of St. Louis. 

With the valves, which were specially 
milled to show the hollow construction 
of the salt-cooled stem, went a bulle- 
tin explaining various features of de- 
sign and outlining the performance of 
the original parts in the trans-Atlantic 
engine. For window displays’ there 
were reprints of Thompson advertise- 
ments of a year ago, picturing the mo- 
tor of the Spirit of St. Louis, and a copy 
of a telegram from the Wright Aero- 
nautical Corp. advising the valve mak- 
ers of the use of their product in the 
monoplane’s motor. 


Nash Advances McCarty 

CHICAGO, May 14—Advancement of 
EK. H. McCarty to the position of vice- 
president and director of sales, and C. H. 
Bliss to sales manager of the Nash 
Motors Company was announced by 
Charles W. Nash, president of the 
company, in Kenosha today. Mr. Mc- 
Carty has been sales manager of the 
Nash company for about six years. 

Mr. Nash also announced that there 
will be three assistant sales managers, 
EK. L. Smith, C. Turner and C. L. Mason. 
Each will have charge of an individual 
territory as direct assistants and will 
be aided by C. F. Borkenhagen, R. E. 
Tacke and Claus Anderson. 





Mrs. W. M. Webster Dies 

CHICAGO, May 14—Mrs. Nellie M. 
Webster, wife of the retiring commis- 
sioner of the Automotive Equipment 
Association, William M. Webster, died 
Friday, after a lingering illness. 

Mrs. Webster was born in Quebec 64 
years ago. Besides her husband, she is 
survived by three daughters. 


Farley With C. C. C. 

NEW YORK, May 14—Commercial 
Credit Companies has appointed John 
R. Farley, formerly assistant branch 
manager of the Willys-Overland Bos- 
ton branch, district representative in 
the Boston territory of Commercial 
Credit Corp. 


Carrol Takes on Studebaker 
DETROIT, May 16—J. E. Carrol has 
been appointed Studebaker distributor 
for Greensboro, N. C. He recently 
served as manager of the Studebaker 
branch at Charlotte, N. C. 
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HERE’S no fool like an old one, and there’s no bugaboo like a presidential-year 
one. A little observation of human nature on the one hand and a few statistics 
on the other, incline us to the belief that both the proverb and the bugaboo should be 
poured into jars, hermetically sealed, and placed on the applesauce shelf with the rest 


of our national platitudes. We say “poured” advisedly because the bugaboo, particularly, 
being a 180-proof example of business bunk, is all wet. 


“A long time ago,” says The Silver Edge (Raybestos) on this topic, “there 
happened to be a presidential year in which business was poor, and ever since 
then there has been enough people believing that the year leading up to the 
election of a President must necessarily be an off year for business. As a matter 
of fact, figures are available which prove that presidential years have been 
prosperous business periods in spite of the prejudice.” 

The Goodyear News furnished us the statistics, culled from a business maga- 
zine, which are evidence enough that the man who tries to alibi a poor sales 
record because this is a presidential year, should be laughed to scorn. Focus your 
retina on these statistics: 1888—average—started below normal but finished 
above; 1892—a good year—10 per cent above normal; 1896—not a good year; 
1900—an average year; 1904—somewhat below normal; 1908—started slow be- 
cause’ 1907 was bad—but finished strong; 1912—above normal—5 to 12 per cent 
above average; 19l6—a big year—I15 per cent above normal; 1920—first nine 
months, normal—last three months beginning of post-war deflation; 1924—an 
average year; 1928—write your own ticket. 





Yes, we had better revise it, and make it bugapooh! 


Here’s one for the salesmen to smile at and the sales managers to use the next time 
they need an illustration for a point in tactful salesmanship. We saw it in Trindl-Tips. 
‘“‘What!’’ exclaimed the lady buying a mirror fer her car, ‘‘you charge me 
three dollars for that mirror?’’ 


“Yes, ma’am,” replied the polite clerk behind the counter, ‘‘that is the 
very lowest price we can sell it for.’’ 


‘“‘HHow is it that | can get one just like it at Blanks Auto Supply Co. for 
two dollars and a half?’’ 


‘li cannot say, madam. Perhaps Mr. Blank has taken a fancy to you. He 


is a widower and you are very beautiful and—yes, ma’am, three dollars. Thank 
you.”’ 


“Tf I were a retail salesman or dealer, and married,’ says Roy Faulkner in his 
page in the Auburn Accelerator, “I'd try to remember that men who want to be happy 
at meal time don’t buy houses, pianos, rugs or motor cars without first consulting their 
wives, and that many a sale has been lost because the lady of the house was not 
properly sold. A car sold to the wife is 99.99 per cent closed. Men only write the 
checks—and I’m writing from experience.’ Not being deficient in such experience, we 
indulge in a vociferous “Hear! hear!!” 


What do you do with the testimonial letters you receive? 
bouquet file and forget them, or do you make use of them? A few weeks ago we gave you 
the testimonial board idea. Now from The Willys-Overland Starter we learn that Frank 
Wymbs, Scranton, Pa., dealer (about whom an article appears in this issue) keeps a separate 
file of letters received from satisfied owners. These letters are neatly arranged and used as 


sales aids. They are kept in his office and are available at all times for his salesmen to 
show to prospects. 


Do you put them away in a 


Testimonial letters, it would seem, are milk from contented owners that 


ncurish many a puny prospect into a healthy buying mood. House Organs 
please copy. 


? 
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Big Men Back 
Flint Speedway 


FLINT, May 12—Formation of the 
Flint Super Speedway and Aijrport 
Corp., capitalized at $750,000, and 
backed by a group of prominent Flint 
automobile dealers, manufacturers and 
capitalists, was announced recently. The 
group expects to establish an automo- 
bile speedway and flying field near 
Flint before fall. 

Officers of the corporation are Ed- 
win §S. Lunt, manager of the Buick 
Motor Co. branch, president; Otto P. 
Graff, Ford and Lincoln dealer, vice- 
president, and Charles A. Lippincott, 
Oldsmobile dealer, secretary-treasurer. 
All are prominently identified with the 
industry. 

It is planned to have a two-mile oval 
concrete course and the infield, 3600 
feet by 1600 feet, will contain runways 
for airplanes. A half-mile dirt track 
for the holding of horse races will also 
be built within the oval. Plans also 
call for the erection of grandstands 
seating 25,000 spectators. 

The corpo- 
ration plans — 
to hold two “es 
major auto- 
mobile speed 
contests, one 
of them of 
500 miles and 
the other a 
contest of 


shorter dis- 
tance, each 
year. 


The track will operate under A.A.A. 
sanction. Several sites have been op- 
tioned and a decision on the location is 
expected soon, immediately following 
which work on the project will be 
started, says an announcement from 
the sponsors. 


Franklin Sales Gain 


NEW YORK, May 11—Sale of Frank- 
lin automobiles during the last quarter 
of 1927 and the first quarter of 1928 
show an increase of 30 per cent over 
the corresponding periods a year ago. 
The first quarter of 1928 has been the 
largest period in retail deliveries for 
the past five or six years, being an in- 
crease of 20 per cent over the five-year 
first quarter average. Limousine sales 
show a rapid increase, being 65 per cent 
ahead of the first quarter of 1927, says 
a statement from the company. 
























Hold Second Conference 





Motor Age 


Home Instructor 
Proves Sales Help 


VALDEZ, ALASKA, May 15—A mere 
10 or 12 feet of snow does not handi- 
cap William Wagner, Chevrolet dealer 
of this city. He improves his time dur- 
ing the long Arctic winter by distribut- 
ing his “home instructor,” designed to 
acquaint prospective Chevrolet owners 
with the simple methods of operating a 
Chevrolet. 

This appliance, which Mr. Wagner 
constructed himself, gives a person a 
synthetic ride in a Chevrolet. All it 
lacks is an automatic traffic cop. By 
using the device the “driver” learns all 
about starting a car, shifting gears, 
setting the brakes, working the accel- 
erator and operating the clutch. 

The machine is simplicity itself and 
costs less than $2 to build. It con- 
sists of a board set to an angle, 
which corresponds to the footboard 

of an automo- 
bile. On this 
board are af- 
fixed the vari- 
ous levers and 
controls. 


BEF 


MIDDLE Atlantic Automotive Jobbers Ass'n. holds Second Annual Spring Conference at Penn Athletic Club, 


would be the title of this picture if you were seeing it in the movies. 


The new officers for 1928 are as follows: 


President, S. E. Nichols; vice-president, E. T. Satchell; secretary and treasurer, R. W. Shreiner. Directors are J. Wm. 


Nock and Geo. Shearer. 


Following the meeting the jobbers were entertained at dinner by the Moto Meter Co. 


Those in the picture are: Front row (left to right): H. M. Woelfly, E. A. O’Brien, A. L. A. Toboldt, W. B. Zerbe. 


Second row (left to right): 


Walter Lawrie, J. Wm. Nock, J. M. Pagliaro, C. M. Cornog, L. A. Spatz. 


Third row 


(left to right): G. B. Shearer, C. H. Hall, Jr.. H. K. Harley, Harper F. Myers, C. B. Miller, J. F. Erlich. Top row 


(left to right): H. 1. McConnell, E. T. Satchell, E. M. Deeter and R. W. Shreiner 
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Studebaker Adds 


to Dictator Line 


Royal Sedan Has Many Fine 
Appointments; Strikingly 
Finished 
SOUTH BEND, IND., May 15—Body 
lines and exterior finish of Studebaker’s 
recently announced new Dictator Royal 
sedan reflect fine car design. Wide, full- 
crown fenders hang low over black wire 
wheels. Two extra wheels are set in 
the front fenders. A wide body belt 
from cowl to rear quarter serves to 
emphasize the car’s low hung appear- 
ance. Chromium plating brightens the 
metal bead at the cowl line, the radia- 
tor shell and headlights. There is a 

strong luggage grid at the rear. 

The interior of the Royal sedan is 
upholstered in mohair and seats five 
passengers. There are arm rests at 
either end of the rear seats, silk toggle 
grips, and silken curtains at the rear 
and quarter windows. An ash receiver 
is recessed in the right door. The car- 
pets in both front and rear compart- 
ments harmonize with the rich tone of 
the upholstery. All the interior hard- 
ware is of Butler silver finish. There 
is a thickly carpeted foot rest in the 
rear compartment, and a silvered robe 
rail on the back of the front seat. 
Door and window moldings are finished 
in American walnut. 

The same beauty characterizes the 
front compartment, with its lacquered 
instrument board. 


But What is a Bicycle? 


WASHINGTON, May 12—The United 
States may claim the honor of being 
the most motorized country in the world, 
but Netherlands has just entered a 
claim as being the most “bicyclized” 
nation. A survey just made to the De- 
partment of Commerce shows that on 
Jan. 1 there was one bicycle for every 
three inhabitants, compared with one 
automobile for every 5.1 persons in the 
United States. 

The census shows a total of 2,265,480 
bicycles in use at the present time, pay- 
ing $1 in taxes every 18 months. 


AC Rebuilds Its Exhibit 


ATLANTIC CITY, May 14—The dis- 
play of the AC Spark Plug Co. in the 
General Motors exhibition on the steel 
pier has been completely rebuilt. 


Allen Joins Franklin 
SYRACUSE, N. Y., May 14— 
Marshall Allen has been appointed a 
field representative for the Franklin 
Automobile Co. 














Rogers Heads Elam, Inc., Sales 

SPOKANE, WASH., May 14—J. W. 
Rogers has been named sales mana- 
ger of James Elam, Inc., Graham-Paige 
distributor. 





By Sherman Swift 


Si. TOMPKINS carted freight. Six hours a day for more than a decade 
he sat hunched upon a nail-keg, trace chains jingling and iron tires rum- 
bling over the rough macadam road. It was only six miles across the plains, 
each way, but with the loads that Sam piled on to the big blue dray the old 
horse was seldom able to walk the distance in less than three hours. On a Mon- 
day when little freight was moving either way, the time might be cut by a few 
minutes, but, generally speaking, a quarter of Sam’s daily life was spent on the 
hard and uncompromising nail-keg seat. 


There are few places where the wind gets the uninterrupted sweep that 
it does across these great plains. As a consequence the winters are anything 
but mild and the gales that come off the ocean are straight from Hyperborea. 
Both Sam and his black horse knew this and each had done his best to combat 
the bitter cold. Sam’s defense was a tangled beard that left only his eyes and 
nose unprotected; the horse had gone him one better and developed the finest 
overcoat that ever an animal wore. Long, thick and beautifully curly, it im- 
parted a most unusual appearance; like a horse encased in a buffalo robe. 


Mrs. Tompkins, Sam’s wife, a tremendous bulk of a woman, was cold too. 
They lived at the far end of the route and burned wood, which rumor said she 
chopped. If you can look back on an early childhood, with coal a luxury, you 
will know why she was always blue around the gills. For a year or two she had 
been particularly cold. Nearly frozen. Every storm “went right through her” 
and she was unceasing in her whining for a fur coat. Her ideas of course did 
not encompass anything sumptuous. The mail order house was advertising a 


dog-skin garment for $18 that would suit her; but Sam could never spare the 
money. 


One day Old Cyclops decided that he was due for a long rest and when 
Sam went out in the early dawn to hitch, the animal refused to stir. He had 
gone to the Nirvana of the tired, underfed equine and henceforth would do noth- 
ing all day but eat blue-grass and disport in the sunshine. Sam was dismayed. 
“Never done that before,” he told his friends, disconsolately, quite as though the 
horse had purposely died, to make it inconvenient for his owner. 


But there is no loss without some slight gain. Mrs. Tompkins got her coat. 
Sam flayed the horse’s hide from his body, crudely tanned the skin with salt and 
smoke and proceeded to make it into a coat. He “planned and figgered” for 
hours, to no purpose. He was afraid to cut into the hide until he was sure of 
what would result. Finally, after hours in the cold harness-room of the barn, 
he decided he didn’t qualify as a tailor. But he’d set out to make a coat and 
make one he would. And he did—by the simple expedient of cutting off the 
hide at the front legs, lining it with the horse’s blanket and sewing buttons down 
the front. Mrs. Tompkins put it on by thrusting her plump arms through the 
parts that had encased the horse’s hind legs. For once she had a garment that 
was large enough. There was no collar, but Sam had fore-layed for that; he had 
left the tail on the skin and Mrs. Tompkins wrapped it around her neck like a 
muffler, securing it with a spring clothes-pin. She didn’t particularly care for 
it so far as appearances went, and she certainly looked a lot funnier than the 
horse did because, of course, the coat was made for him; but, as she optimistically 
remarked, it served the purpose. 


I am reminded of the incident, after these many years, by the efforts of a 
garage-owning friend to build a test bench. He has expended much time and 
thought on its construction and the result is not satisfactory. The finished 
product is a test bench, in a manner of speaking, but it lacks reversibility, runs 
only at one speed and the generator for which it was designed) isn’t being used 
to the extent that it was. He has expressed a deep and profound conviction that he 
should have bought a real test bench made by a maker of test benches. 


All of which opens the way for a bit of moralizing anent makeshifts—the 
doctors that try to prove that they can build better motor boats than the boat 
builder; the dentists who try their hand at designing houses—but the end of 
the column looms and we'll have to pass up the opportunity. In any event, you 
probably get the idea. 
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36 Cars Entered 
at Indianapolis 


Keech Will Probably Drive; 
Two Former Winners 
Sign 








INDIANAPOLIS, May 14-—Among 
the cars officially entered for this year’s 
500-mile race at Indianapolis, on May 
30, are two French jobs, one a Cozetti 
Special, to be piloted by Prince Ghica, 
now habitated in France after leaving 
Rumania, and a Bugatti, owned by an 
American and to be piloted by D. K. 
Cantlon. Two cars have been entered 
by the Frank Lockhart estate. One is 
likely to be piloted by Ray Keech, 
holder of the world’s speed record, late 
reports stating that he has made an 
outright purchase of one of the cars, 
Lockhart’s widow to share in any profits 
that may be made from his participa- 
tion in the race. The other Lockhart 
entry will be driven by Anthony Gul- 
lotta. 

Two winners of previous 500-mile 
races have entered. Peter DePaolo, 
1925 winner and holder of the track 
record of 101.13 m.p.h., will drive a “Fly- 
ing Cloud Special,” ‘while George 
Souders, Purdue University undergrad- 
uate, will pilot an unnamed car entered 
by William S. White of Hollywood, Cal., 
who sponsored Souder’s winning run 
last year. 

Tommy Milton, only two-time winner 
of the contest, has built a Detroit Spe- 
cial, to be piloted by Cliff Durant. 

A total of 36 cars have been entered. 
Under American Automobile Associa- 
tion rules the 33 making the fastest 
time in the qualifying trials will com- 
pete. The entries are shown in the 
columns at the right. 


W.A. P. J che Advanced 


DETROIT, May 15—W. A. P. John, 
director of the copy-art department of 
the Campbell-Ewald Co., has been pro- 
moted to vice-president of the company. 


Burr M.A.M.A. Director 

NEW YORK, May 11—C. H. Burr. 
treasurer of the SK F Industries, Inc., 
has been appointed to the board of di- 
rectors of the Motor and Accessory 
Manufacturers Association, and made 
secretary and assistant treasurer. He 
fills the vacancy caused by the resig- 
nation of A. H. D. Altree, vice-president 
of the American Bosch Magneto Corp. 


Harold De Mun Dies 
TOLEDO, May 11—Harold De Mun, 
51, designing engineer for the Tillot- 
son Manufacturing Co., died here today 
after an attack of bronchial pneumonia. 
Funeral services were held Friday. 


Clark Talks to Boosters 


NEW YORK, May 10— Atherton 
Clark, of Black & Decker, who has just 


























| Ready for the Red Flag! 








Driver 

Benny Shoaff 
Unnamed © 
Unnamed 
Anthony Gullotta 


Car 


Duesenberg Special 


Green Special 
Stutz Special 
Stutz Special 


Entered by 


Duesenberg Bros. 
Green Engineering 
Lockhart Estate 
Lockhart Estate 


Cliff Durant 
Peter DePaolo 
Cliff Bergere 
Leon Duray 


Unnamed 


H. Kohlert 
George Souders Unnamed 
Unnamed Unnamed 


Cliff Woodbury 
Fred Comer 

Billy Arnold 

Phil Shafer 

Babe Stapp 

Earl DeVore 

Louis F. Schneider 
Lou Moore 
Deacon Litz 


Unnamed 
Unnamed 


Buddie Marr 
Shorty Cantlon 
Herman Schurch 
Sam B. Ross 


Norman Batten 
Jimmy Hill 
Peter Kreis 
Johnny Seymour 
Unnamed 


Detroit Special 
Flying Cloud Special 


Miller Special 
Elgin Piston Pin Spec. 


Boyle Valve Special 
Boyle Valve Special 
Boyle Valve Special 


Chromilite Special 
Miller Special 
Miller Special 
Miller Special 


Unnamed Miller Special 
Unnamed Duesenberg Special 
Unnamed Duesenberg Special 


Miller Special 
Bugatti Special 
Sievers Junior Eight 
Aranem Special 


Miller Special 
Marion Chevr’t Spec. 
Marmon Special 
Marmon Special 
Marmon Special 





Thomas Milton 

Peter DePaolo | 

Cliff Bergere 

Leon Duray 

Elgin Piston Pin Co. | 

William S. White | 

William S. White 

Boyle Valve Co. 

Boyle Valve Co. 

Boyle Valve Co. 

Phil Shafer 

Phil Shafer 

Metals Protec. Corp. 

Louis F. Schneider 

Charles Haase 

Deacon Litz 

Harry Miller 

A. S. Kirkely 

Henry Maley 

William Horn 

William Horn 

M. R. Dodds 

Thomas Mulligan and 
Stanley Reed 

Norman Batten 

Marion Chevrolet Co. 

Cooper Engineering Co. 

Cooper Engineering Co. 

Cooper Engineering Co. 














returned from a year’s tour of Far 
Eastern countries, was the principal 
speaker at the monthly meeting of the 
Overseas Automotive Club held at the 
Hotel Astor this noon. 





Garrett Succeeds Page 

DETROIT, May 12—Wayne Garrett 
has been named advertising manager of 
the Motor Products Corp., succeeding 
V. C. Page, who has joined the New 
York Trust Co. at Chicago. Mr. Gar- 
rett has been with the company for 
five and one-half years. 


May Redeem Class B Stock 

DETROIT, May 12—Directors of 
Bendix Corp. are considering the advis- 
ability of calling all of the 65,000 
shares Class A stock for redemption at 
$40 a share. No definite action was 
taken by the board at this meeting. 
If such action is taken within the next 
two weeks stock will be called for re- 
demption by July 1. 








Daugherty Gives Dinner 


KANSAS CITY, May 11—H. A. 
Daugherty Motors, Inc., Willys-Over- 
land, Inc., distributor, was host at a din- 
ner for dealers and salesmen of Greater 
Kansas City held last week. More than 
200 attended. | 


To Handle Studebaker 


HILLSBORO, ILL., May 12—The 
newly organized firm of Brown & Brown 
has been appointed local Studebaker- 
Erskine distributor. 


David Gray Dies 


SANTA BARBARA, CAL., May 10— 
David Gray, Detroit capitalist, one time 
a large stockholder in the Ford Motor 
Co., died Wednesday of pneumonia. 

His fortune as well as that of his 
brothers Paul R. and Phillip H. and his 
sister, Mrs. Alice Gray Kales, resulted 
largely from an investment of $10,000 
in the Ford Motor Co. by their father, 
the late John S. Gray, when Henry Ford 
sought capital for the then infant or- 
ganization in 1904. The original hold- 
ings of the elder Gray were sold to 
Henry Ford in 1919 for nearly twenty 
million. 

While a stockholder Gray served as 
a director of the Ford Motor Co. 





Cupper Stephens’ Assistant 


DETROIT, May 10—H. M. Stephens, 
general sales manager of Cadillac, an- 
nounces the appointment of Maj. H. J. 
Cupper as assistant. Maj. Cupper has 
been with the sales section of Genera! 
Motors for the past five years. He is 
credited with developing the sales plan 
upon which certain retail sales policies 
of the divisions have been based. 





Lenz General Sales Manager 


SPOKANE, WASH., May 14—J. Fred 
Lenz, vice-president of L. J. Burrows, 
Inc., and used car manager, has been 
made general sales manager in charge 
of both new and used car sales. He 
succeeds L. S. DeLand, resigned. 
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Floor Tax Refund 
After Excise Cut 


M.A.T.A. Members Advised 
to Act When Bill is 
Signed 


DETROIT, May 14—W. D. Edenburn, 
manager Michigan Automotive Trade 
Association, has advised all members 
to be in readiness to take advantage of 
a refund of three per cent on the pas- 
senger cars in stock and for sale on 
the date that the President signs the 
proposed tax reduction bill. 

As recommended by the standard 
financial committee and expected to be 
accepted by the congressional leaders 
and passed, the bill for floor tax refund, 
equivalent to the amount of tax paid by 
dealers on all cars held in stock and in- 
tended for sale, will be effective on the 
date that the tax reduction bill finally 
becomes a law. In view of this, Eden- 
burn recommends dealers to be pre- 
pared to make inventory immediately 
following the signing of the bill. 


Wire Wheel Output Up 

NEW YORK, May 16—The ‘Wire 
Wheel Corp. of America is proceeding 
at top speed, according to official re- 
ports, and the May schedule calls for 
40,000 units. Production for the year, 
up to April 30, was 144,570 units, the 
largest in the company’s history for 
any similar period. 








New Traffic Control 

NEW HAVEN, CONN., May 16— 
An entirely new means of traffic control 
has been developed and introduced by 
the Strilen Corp. This control is said 
to have what is described as “almost 
uncanny ability” to handle traffic. 

One of the control features consists 
of a pavement unit laid even with the 
pavement, under which is a special 
device containing an electric switch. 
Cars of 300 lb. or more in passing 
over the strip cause the switch to close. 
Relays record these impulses, all of 
which exert a control over the traffic 
signal. Other mechanism determines 
the way the light shall show, red, amber 
Or green. 


Studebaker Changes 

ST. LOUIS, May 15—M. R. Tawes, 
formerly branch manager here for the 
Studebaker Corp. of America, has been 
appointed branch manager at Charlotte, 
N. C., to succeed J. E. Carroll, who has 
resigned to become Studebaker distrib- 
utor at Greensboro, N. C. 

R. I. Mowry, formerly manager of 
the South Bend retail branch, succeeds 
Mr. Tawes at this local branch. I. L. 
Funston, who was formerly used car 
manager of the South Bend branch, has 
been appointed retail manager to, suc- 
ceed Mr. Mowry. 








New Hudson-Essex Models 
DETROIT, May 14—An Essex sport 


17 





By Lewis C. Dibble 


EAVE it to D. R. Wilson of the Wilson Foundry & Machine Co., of Pontiac, 
to out-smart Will Rogers. Recently the bard and ex-mayor of Beverly 
Hills offered to dig down into his jeans and pay for the paint which any town 
would use to emblazon its name on a roof for the benefit of aviators. Along 
came Mr. Wilson and offered to let Pontiac paint a sign on his factory roof. 
The paint alone would cost approximately $100. He replied that it only cost 
him $1.50 to paint the name of Chatahoochee Falls and at that rate Pontiac’s 
bill ought to be no more than 30 cents. As a result Pontiac is going to pay 


the bill itself and Will has limited his offer to cities having three letters or less 
in its name. 


RANK SANDERS of air-cooled fame has breezed forth with a new job. 
Identified with Franklin since 1903, Frank was recently rewarded when he 
was made a sales executive of the company. 


G.'M. Williams certainly picked a fast one to drive a fast one, when he selected 
the veteran Joe Dawson to pilot the Marmon pacemaker in this year’s Indianapolis 
500-mile race. Mr. Williams is satisfied that that is a combination that.should keep 


the 91-inch supercharged jobs humming as they come down the straightaway for the 
start of the: classic. 


ET the factory crowd boosting like blazes to set a new sales record and 
the dealer organization is bound to follow suit. This, at least, seems to 
be the contention of Paul G. Hoffman, who staged a great stunt down at South 
Bend the other day. At a meeting of the 20,000 Studebaker employees Mr. 
Hoffman asked them to put their shoulders to the wheel and make May sales the 
greatest in Studebaker history. Did they respond? You should have heard 
the roar of enthusiasm that went up. It was so loud that the echo was heard 
in Detroit just a few minutes afterward. 
OLKS up in Lansing opine that R. M. W. (Doc) Shaw, advertising manager, 
and P. J. deBarry, sales promotion manager, respectively, of Oldsmobile, 
will have some interesting stories to tell when they get back home after doing 
New York and the Boardwalk. 


Pierce-Arrow is getting in the habit of bringing out cars with so 
much public appeal that the factory output for days ahead is gobbled up, 
according to T. J. O'Rourke, who cites as an example experiences with the 
new series 81 club brougham. Just five days after the car made its 
initial appearance output for the next 30 days was absorbed in the flood 
of orders. 


EWS comes to us that W. A. P. John has been promoted to be a vice-presi- 

dent of the Campbell-Ewald Co. Mr. John, who is well-known to the indus- 

try as “Wop,” has probably written more biographies about executives in the 

industry than any other writer. To this end he is referred to as the Boswell of 
the automotive industry and well deserves the title. 

“Great guns!” exclaimed the inveterate reader of newspapers when he scanned an 
article which quoted Sid Black, of Chandler, thusly: “Sales for the month of May are 
starting off with a bang for Chandler.” Scratching his head the reader finally came to 
the conclusion that it must be because of the one-shot lubrication that the story had 
the ear-marks of being written by a war correspondent. 





roadster listing at $850 and a Hudson 
sport roadster listing at $1,295 were 
announced today. 

Bodies are of aluminum panels in- 
stead of sheet steel and models have 
special gear ratios. Color schemes are 
duo tones, top is of khaki, lamps are 
nickel and top bows are natural wood. 
Rumble seats are standard. 


Raymond Blakely Dies 
FLINT, May 11—Raymond C. Blake- 
ly, 39, member of the experimental de- 
partment of the Buick Motor Co., died 
in Hurley hospital, today, a few hours 
after he had been shot while resisting 
automobile thieves near his home. 
Mr. Blakely was well known through- 
out the industry. 








Gas, Oil and Hot Dogs—Drive In 


The law of compensation is al- 
ways working. Ray Keech’s car, 
that traveled 207.5526 miles an 
hour, goes half a mile on a gallon. 


g 

A recent issue of MOTOR AGE 
credited Wade Morton’s Auburn 
with 108,466 miles an hour at 
Daytona. Fred Cook, the demon 
composing room foreman and per- 
nickety motorist, was having his 
points cleaned when that happen- 
ed. Watch your commas, as well 
as your points, Fred, say we. 

& 

Slogan of the Viscosity Oil Co. 
is—Get the long green with Grai- 
grene. To which the office irre- 
pressible adds—And make your 
competitor green with envy. 


* 

Mr. Irate Motorist has just left 
our office. He had spent the morn- 
ing and a total of $3.90 finding a 
carburetor float for his seven- 
months-old car. His dealer did 
not have one in stock. Nor did 
the several other dealers in the 
same make of car. He finally 
found’ the jobber’ representing 


the carburetor manufacturer. He 
didn’t have one, either. Mr. Irate 
Motorist finally picked one up 
from the dealer of a car in an- 
other price class. He says he 
knows a good story about Service 
that fits his case. 


“The Amber Eye” is not the 
title of a new moom pitcher thril- 
ler. It is a new safety reflector 
for the rear. 

& 

Mr. Joe Honchur of Iowa Plains, 
Iowa, claims a stock car record. 
He took 408 cows to town in a 
Model T. Does he mean all at 
once? 


Boy: I want to stop goin’ to 
that dam’ school and work with 
you. 

Shop Owner: Listen, Freddie, 
you stop sayin’ dam’. 

Boy: William Shakespeare’s al- 
ways sayin’ it. 

Shop Owner: Well, you quit run- 
nin’ ’round with Willie Shakes- 
peare. 


Thanks are hereby accorded to 
A. N. Marble, of South Falls, Me.. 
who tells us that the boys call the 
new salesman Mable Syrup be- 
cause he’s such a refined sap. 


“Jim Martin Shoots 44 to Win,’ 
says a MoTor AGE headline. Does 
that refer to dealer mortality, golf 


or Just an unusual ambition to win 


at any cost, asks the office stenog. 
e 


W.A.P. (Wop) John has been 
promoted to vice-president of the 
Campbell-Ewald Co. This is a 
case of “Pooshin’ opp John.”’ 


Celebration of “Lindbergh Day” 
by Thompson Products Co., honors 
the “Flying Colonel.” The moron 
over in the corner’ restaurant 
came to the other day long enough 
to say that the restaurant people 
also had done the right thing by 
“Slim” by naming a sandwich after 
him—“Lindbergh cheese  sand- 
wich,” said he. It'll be a long 
time before he comes to again. 








wallet. 








John Cleary Says— 


When the Bremen landed several weeks ago, Ed Reid, Moror AGE 
artist, set down in verse his praise of the German and Irish fliers 
for their successful trans-Atlantic flight. 


It’s not the fiendish prank of fate, 
Nor the strength of wing or prop. 

It’s not the goal, in the final count— 
It’s the fact that eves look up. 


There's an inspirational quatrain that deserves a wider public than 
the coterie of Mr. Reid’s intimates among whom it has circulated. 


It deserves a place among those other favorite clippings in your 
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Relics of the Past 
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The salad days of touring . .. A Glidden Tour 

party somewhere in God’s country (name your 

own state) ...A halt caused by a wreck up 

the road .. . The motoring public had more 

than its share of trouble in those days ... The 
salad days .. . Bologny! 


Louis Renault’s 
closed-car 


Born back in 1899 
- « « Hansom cab 
type body ... Not 
so handsome ... 
Looks like some- 
thing we'd rather 
not mention 


Progress in the interests of 
motorists and bibulous visitors 
. « « New type of illuminated 
street signs ... Just installed 
in some sections of Berlin 


Past and present... 

Cadillac of 23 years ago carry- 

ing Cadillac officials of today .. . 

Lejt to right . . . Nicholas Dreystadt, 

factory service manager . .. H. H. Lyons, 

district manager . . . Phil T. Prather, Cadillac dis- 

fributor, Dallas, Tex. . . . H. M. Stephens, Cadillac 

general sales manager ... Let’s go... Chuga-Chug-Chuga- 
Chug-Chuga ... 
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A Factory Executive 


4“ HERE’S nothing in the world I would rather 

do than sell a million automobiles a year.” 

The statement came from the lips of an in- 

tensely interesting and busy man. He’s a man 

who lends inspiration to a vast selling organization. 

He’s a man who believes in organized effort. He’s a 

man who goes into his work with all the might and 

energy he possesses. He’s a man who sells a million 

vars a vear. He is R. H. Grant, vice-president in charge 

of sales of the Chevrolet Motor Co. 

“We'd like to know how Chevrolet sold a million cars 
last year,’ we asked Mr. Grant the other day. 

“Your question has five distinct answers,” he replied. 
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Discusses Used Cars 


“The Public,’’ Says R. H. Grant, 
Vice-President in Charge of Sales 
of Chevrolet Motor Co., “Owes 


\ 
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At left: R. H. Grant, vice-president in charge of 

sales of Chevrolet Motor Co., at his desk. Above: 

Mr. Grant is thoroughly at home on the rostrum. 

He is at his sellingest best before a convention of 
Chevrolet salesmen 


“First, by building a good product. You can’t put 
over a million of anything unless the goods prove them- 
selves. 

“Second, another great thing has been the placement 
in the field of a large number of dealers on a basis 
where existing dealers felt that their investment had 
been properly considered and protected by the company. 

“Third, by always giving the business problems of 
the dealer the same consideration that is given the 
company’s business problems. 

“Fourth, leadership by the company in establishing 
better retail methods in the dealerships. 

“Fifth, a constant and consistent study and apprecia- 
tion of used-car merchandising and its relation to new- 
car merchandising.” 

Here the conversation drifted around to the all-in- 
teresting subject of used cars. 

“What do you think of the so-called used-car 
problem?” 

“The used car isn’t a problem,” was Mr. Grant’s reply. 
“It’s the facing of an issue and the recognition of the 
fact that we have those goods to sell, and the further 
recognition that we must provide capital, the physical 
set-up and the amount of man-power necessary to handle 
the situation, and the further recognition in our ac- 
counting system that our dealers set up policies to pre- 
vent used-car losses from knocking down the net profit 
of their business. Finally, an appreciation of the deal- 
er’; used-car. operating conditions that causes the manu- 
facturer to set policies in accordance with the dealers’ 
used-car necessities. 


Directly to the Used Car the 
Wide Range of Prices at 
Which Transportation 
May Be Purchased,’ Re- 
conditioning 1s the 
Secret of Moving 
Used Cars 


By Lewis C. Dibble 


‘Today our used-car stocks are being reduced in the 
face of the fact that new-car sales are increasing,” he 
said. “Reconditioning has brought about this result. 
Dealers have come to realize that the secret of moving 
used-car stocks is to recondition them and make them 
presentable for resale.” 

Here he cited that during the first quarter of 1928 
while Chevrolet dealers were merchandising 250,000 new 
cars they were also delivering more than 200,000 used 
cars. ; 

“Where the automobile dealer formerly paid little 
attention to used cars the proportion of used-car to 
new-car sales has mounted so high that used cars are 
now an important part of his business. Today more 
than three-fourths of the direct dealers in the Chevrolet 
organization have re-Ducoing equipment with which 
they finish cars exactly as is done at the factory. Cars 
are gone over by skilled mechanics trained in approved 
factory methods. The recondioned car bears on ‘O.K.’ 
tag showing that every vital part has been checked and 
made right. They are then displayed attractively, and 
convenient time payments are made available to the 
purchaser. 

“The public owes directly to the used car the wide 
range of prices at which transportation may be pur- 
chased, and the wide variety of models from which the 
selection may be made. If there was no such thing as a 
trade-in allowance, the owner of an automobile instead 
of turning it in on a new model would drive it himself 
until its usefulness was spent, just as he now uses his 
furniture or his farm or garden implements. There 
would consequently be no used-car mart for the man 
who wants to buy a car at less than new-car cost. Mil- 
lions of present motorists would be without the ad- 

(Turn to page 36, please) 
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What SETVICE Does 


the at 


NTRODUCING to you all an 
up-and-going Californian who 
is ready to tell the whole wide 
world there’s real present-day 

money and a wonderful future in 
the independent automotive main- 
tenance business— 

Clyde Walker, proprietor and 
owner of Walker’s Dodge Shop, of 
Los Angeles. (Take a bow, Clyde— 
you rate it.) 

First, we want to give you a 
summary of Clyde Walker and his 
business before we get down to the 
how end of the story. Opened five 
years ago in modest quarters with 
an initial capital of $500—today he 
operates the largest exclusive inde- 
pendent Dodge repair plant on the 
Pacific Coast, with an annual vol- 
ume of approximately $125,000, 
and a record of growth with average 
volume increases of approximately 
$20,000 a year. Recently moved 
into a new plant, extending a full 
block in depth. Charges higher 


prices for his work than the average, on the ground 
it is worth more, and cites as convincing proof of the 
wisdom of his policy the fact that his plant is kept 
operating day and night to handle the 


business. 
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“How have you built such a fine busi- 


ar- Owning 


BLIC Wante 
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Some Opinions on 
the Subject 
Which Other Successful 
Maintenance Shop 
Proprietors 
Share, Are Voiced by 
Clyde Walker, 
Whose Policy Combines 
the 
Come-on-in Appeal 
and 
Go-on-Y our-W ay- 
Satisfied 


Workmanship 


By 
Roy Alden 


ness as you enjoy?” he was asked. 

“There’s no particular formula,” 
he replied. “Whatever measure of 
success we've attained must be 
credited to our policy of giving the 
motoring public and the fleet oper- 
ator what they want.” 

“What do they want?” 

“First of all, they want to bring 
their cars to a clean, inviting, effi- 
cient, well-equipped plant that looks 
like it knows its business and then 
shows it. I purposely put the words 
clean and inviting first. Many op- 
erators of repair establishments 
complain about business being poor 
and wonder why they can’t get the 
jobs. If they would only pause 
long enough to get the customer’s 
viewpoint they would quickly find 
out what’s wrong. Cleanliness and 
an inviting atmosphere are unques- 
tionably two of the most powerful 
business-builders in our field of en- 
deavor. When I first started in busi- 
ness for myself I made it a point 


to find out the average car owner’s attitude toward the 
independent shop, and I found out plenty. Almost in- 
variably I was told by the motorists I questioned that 
they couldn’t believe the work they needed done could 


be efficiently handled in such dirt and confusion they 
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WHAT SERVICE DOES THE CAR-OWNING PUBLIC WANT: 





appearance of - . 
the places killed 


gaining the con- 
fidence of the 
customer. 

“From the 
very inception of 
my business, I 
have insisted on 
cleanliness. You 
will notice a 
green lawn and shrubbery out in front. Some may say 
we should have had this building erected flush with the 
sidewalk, rather than use up valuable space for grass 
and flowers. But that little patch of lawn and those few 
flowers represent just as productive advertising as space 
in the papers or literature going through the mails. 
See that man scrubbing the floor down there at the end 
—he does nothing else all day long but keep this place 
clean. I’m frank to say we take a lot of pride in the 
appearance of our plant, but appearance is not all. I 
also want you to notice the abundance of natural light 
from the skylights running down both sides and cen- 
ter of the building; also the clean, fresh air provided 
by good ventilation. 

“To talk about how we select our mechanics, how we 
train them, how we sell our service, how we advertise, 
how we equip our plant, or any other how, without first 
talking about cleanliness and its allies—plenty of light 
and fresh air—is to overlook what we consider the big- 
gest factors in our success. I’ve always thought that 
what the automotive maintenance business needed more 
than anything else was a good clean-up campaign, as the 
first essential to winning the confidence and patronage 
of the motoring public. 

“Of course, cleanliness, light and fresh air will not 
place an ailing motor or other unit in good condition, 
but they are the magnets that bring that motor into 
the shop so it can be fixed.” 

There’s no questioning Walker’s conclusions—certain- 
ly not after surveying the success he has attained. 

It naturally follows that an establishment that pre- 
sents such a powerful “come-on-in” appeal would be con- 
ducted with systematic efficiency. From whatever angle 
you analyze the Walker plan of operations you cannot 
help but be impressed with the efficient way things are 
done. 

“You will note,” explains Walker, “that all our equip- 
ment is in plain view of our customers. We have no 
partitions or enclosures to obscure our shop or parts de- 
partment. Everything is in plain sight and for very 
good reason. Further answering your question, ‘What 
does the public want?’ too much emphasis cannot be 
given to the importance of swift service. And swift 
service that is dependable cannot be delivered uniess a 
ship is well equipped. Any shop that is trying to get 
by without modern tools and equipment is bound to pass 
out of the picture sooner or later. I believe that it is 
a mighty good policy to have your equipment where 
your customers can see it. This builds confidence—it 
impresses the customer with your progressiveness and 
your ability to render modern, efficient service. 

“You will frequently find the parts department lo- 
cated in the rear end of a plant, on a balcony or in 
some other place away from the view of the customers. 





Interior view of Waiker’s Dodge Service, Los Angeles. Note 
the cleanliness and the flood of natural light 





This strikes me 
as absolutely op- 
posed to the first 


good merchan- 
dising. The re- 
tail stores al- 
ways give prom- 
inent display to 
. what they have 
"= to sell. We in the 
automotive re- 
pair business 
should do likewise. We are selling the products of 
modern equipment and labor—why not display them, 
along with the stock of parts, accessories, etc.? Our 
parts department is located right up at the very front 
of our building in a position where it commands the at- 
tention of every one who enters. To use an open display 
of the entire establishment, however, it is absolutely 
vital that the matter of cleanliness previously referred 
to be given the closest attention. Otherwise it is best 
to hide, rather than display.” 

Getting down to the matter of actual profit produc- 
tion at the Los Angeles establishment, Walker declares 
that the efficiency of the service salesman is the big 
determining factor. 

“The service salesman must be courteous and alert,” 
says Walker. “He must cheerfully greet each customer 
and show a personal interest in his needs. Once the 
customer has stated the reason for his visit, the service 
salesman must by all means thoroughly demonstrate 
by his acts that he knows his business. Otherwise he 
cannot expect to obtain an O.K. on an order for per- 
formance of all the work that is needed. 

“The kind of men you have as service salesmen de- 
termines in very great measure the success of your 
establishment.” 

An index to the efficiency of Walker’s service sales- 
men is found in the fact that the average order written 
in this shop is $10, which is considerably above the 
average. 

“In considering this $10 average, I want to emphasize 
that we under no circumstances oversell a customer,” 
declared Walker. “Selling an owner something he 
doesn’t need is the quickest way to wreck a business. 
But selling the customer everything he actually re- 
quires is good business, both from the standpoint of 
the shop as well as the customer. It means more money 
for the shop and it means the owner will be relieved 
of bringing his car back again and tying it up to have 
additional operations performed, which should have 
been done at his first call. 

“We in the repair end of the automotive business 
have a really big merchandising opportunity if we but 
recognize it. The appraisals offered by car dealers on 
used cars are becoming less and less. Where the owner, 
for instance, formerly received $300 for his old car, he 
is now more likely to get $200. When this customer 
comes to the repair shop and asks for some miscella- 


neous work to be done, the service salesman should then 


and there make an effort to sell him on the idea of put- 
ting his car in good operating condition rather than 
trading it in. He should point out the wisdom of in- 
vesting $100 for a regrind and other necessary opera- 
tions in return for another year’s service.” 

(Turn to page 28, please) 
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The George Irvin, 
Inc., establishment 
in Denver, Colo. 
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OTHING is quite so 
attractive in the eyes 
of a new business as 
growth. It is usually 

assumed, however, that growth 
must be prefaced by a hand- 
to-mouth process of establish- 
ing the reputation of the firm. Willing to do anything 
to put himself in the minds of people, a man practically 
gives his services away during that period. I believed 
that a more direct route to a paying business was 
possible. 

Six years ago, I organized George Irvin, Inc., in a 
rapidly developing section of Denver’s business area. 
My idea was to make practice the theory that with as 
nearly ideal an organization as possible, I had the right 
to select the most desirable kind of trade; that is, the 
kind that means negotiable volume. The policy outlined 
was that with the exception of the instalment plan for 
the sale of cars, the firm would carry no customers on 
its books. Such has been the success of this policy 
that the firm has expanded to capacity in every depart- 
ment. It has proven that the charge account is not 
essential to the growth of the firm’s business, and that 
its cash policy is not only pertinent to its success but 
has accomplished that success with far less worry and 
in less time. 

Unquestionably had we advanced credit, we could 
today have a volume many times that of our beginning. 
We could have outgrown our present place of business. 
We could have increased our staff to include a force of 
bookkeepers and have installed a really complex filing 
system. As it is, our office force is composed of two 
people with an extra girl added during the busy season. 
Our staff of employees is steadily busy. Our production 
line is steadily ascending. Our year’s business is in 
the bank instead of on paper. Our returns are no more 


a matter of guesswork than is the salary of any 





A Dealer W ho Had the Courage 
to Say “No” to the “Yes” 
Habit, Argues from Ex- 
perience the Advisability 
of Keeping Customers 


Off the Books 


income like an actual 


one of our workmen. 

You can sit down any 
day with a good sharp 
pencil and figure out a 
substantial income for 
yourself. Our pencil 
proved to us beyond a 
doubt that there is no 





one. When we said 
doubled volume, we wanted it to mean that. Eagerness 
for volume can become a sort of frenzy with a man. 
As long as his books show a lot of names, he salves his 
uneasiness with the assumption that eventually they 
mean money. We say, “If eventually, why not now?” 

Asking for cash does not send customers away. When 
it does turn a man indignantly from your door, the 
indignation is apt to come of his lack of cash principle. 
Business has its important worries, but these do not 
include the one about the customer getting mad if you 
refuse him credit. It is poor logic to carry a man over 
several months of indebtedness on the theory that if 
you don’t, he is going to take his business elsewhere. 
The attitude of mind that does not dare to refuse this 
accommodation is apt to be the attitude of mind that 
is timid in the matter of collections. If a man is going 
to get mad anyway, why not have it over in the 
beginning ? 

“Yes,” to the “I’d-like-to-charge-this” customer is 
said in 75 per cent of the business done today. If in- 
competence plays a part in your business, this accom- 
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modation means 
at the least add- 
ed anxiety and 
at the most dis- 
integration. For 
a month or two, 
maybe five or 
six months, the 
check comes in promptly, but it is the rare individual 
who does not meet with reverses. Sickness comes, or 
he loses his job, or any one of a dozen things happens. 
Nobody worries as long as the bill stays in the current 
column. Passes a month or two and the amount as- 
Sumes larger proportions. The situation becomes a 
little strained. He continues to come in for service, 
but by the time 90 days are up the bill has become so 
Sizeable, he is not only worried but embarrassed. He 
begins to realize the folly of having let that account 
run. He thinks, “Now, [I’m not going to have another 
































George L. Irvin, of George Irvin, Inc., Denver, who had 
his own ideas about credit and launched his business on 
a sea of cash 








thing done on this car unless it is absolutely necessary.” 
He is so sick of that unpaid bill hanging over him that 
he determines never to run a bill again. Cash for him— 
but -still not for us. Then something happens on the 
car; he has to have it repaired. Nine times in ten, 
more frequently ten, he doesn’t come to us for the job. 
He will go where he is not so well known. That firm, 
out of no effort on its part, gets the benefit of his cash 
business. We continue to hold the sack. 

That is an average customer—not an individual who 
wants to get out of his obligations. But your conviction 
that he is going to clear up matters as soon as things 
straighten out does not make him any the better a 
customer. You are not in business because you have 
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sufficient knowledge of hu- 
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POLICY 








their trucks. A simple card 





man nature to know that a 
man means to pay his bills. - 
You are in business pri- 
marily to make money. 

From the _ customer’s 
standpoint, the man of mod- 
erate means feels a certain 
relief in paying as he goes 
along. A man never in- 
tends to live beyond his in- 
come, but if it is made easy 
for him he is rather apt to 
slip into it in spite of him- 
self. Especially in a day 
when the market offers so 
many temptations to the 
buyer. On the day when 
he finds himself in debt, he 
is not grateful to you for 
your share in it. 

Then there is the matter 
of complaint. Just the 
other day a man ordered a 
floor-board set into his car. 
The flat rate for this job 
is $1. When the customer 
came in to get his car he 








the former. 








Irvin’s Ideas 


{ It is poor logic to carry a man over several 
months of indebtedness on the theory that if you 
don’t, he is going to take his business elsewhere. 
The attitude of mind that does not dare refuse 
this accommodation is apt to be the attitude of 
mind that is timid in the matter of collections. 


{ The service department should be organized not 
only to fulfill its mechanical purpose to the best 
effect, but definitely as a sales medium. So im- 
portant, in my opinion, is this latter aspect that if “No.” 
I were looking for a service manager, and the ; 
choice lay between a good salesman and an A-1l 
mechanic with no sales ability, I would choose 


system makes a routine of 
ae this servicing and reveals 
at once any lapses. The 
service manager noticed 
that a wholesale house, in 
the habit of sending in two 
or three of its trucks to us 
every day for battery sery- 
ice, had had no work done 
for three days. He went 
over himself to inquire into 
the cause and learned that 
the firm had not been satis- 
fied with work recently 
done ana had decided it 
could get better service at 
a battery shop. He asked 
if the batteries had been 
sent back yet, and the an- 
swer was “No.” Had there 
been any report on them? 
He persuaded them 
to telephone the _ battery 
shop for a report, which 
revealed that two of the 
batteries were no good. 
Qur service manager re- 











complained about the cost. 
The service manager ex- 
plained that it was a flat rate, but still he argued. The 
mechanic was called. He said that the job had really 
taken him longer than the list price estimated, because 
several installations on the floor of the car had made 
special adjustment necessary. The customer cooled 
down and willingly paid the cost of the job. But sup- 
pose that had been a charge account. When his bill 
came in, time would not have made the amount seem 
any less exorbitant. Yet unless he happened to be the 
exceptional customer, the chances are he would pay the 
bill, ask no explanation, and look for service elsewhere. 

Suppose he is the exception—the man who will come 
back and tell you when he is not satisfied. Then ensues 
a comedy or errors. You try to check up on it, and 
even in the best regulated concerns the process is not 
always smooth. Perhaps the service manager is out to 
lunch. Perhaps the mechanic who is not with you any 
more is the one who handled the job. The customer 
becomes more and more indignant, and you will have 
to make a special effort—not always to your profit—-to 
keep his good-will. But the average customer will not 
go to this trouble. It is human nature to avoid un- 
pleasantness; he is more apt to quit you than tell you. 

In order to build up a cash business, of course, it 
is necessary to break down the credit complex. We 
do this with a service that is uniquely excellent. In 
illustration: Our service department is organized not 
only to fulfill its mechanical purpose to the best effect, 
but definitely as a sales medium. So important, in my 
opinion, is this latter aspect that if I were looking for 
a service manager, and the choice lay between a good 
salesman and an A-1 mechanic with no sales ability, I 
would choose the former. An instance happened just 
the other day which stresses the importance of sales- 
manship in this department. 

As we have many commercial houses among our cus- 
tomers, we have developed a large market in servicing 


marked on this rather seri- 

ous oversight and asked if 
we might not have the business after all. They said, 
“No, we have given the order now and will stand by it.” 
Before he left, he found out the hour of delivery on 
the batteries for the following day. Exactly on the dot 
he was back there, and no delivery had been made. As 
the result of this second carelessness and the salesman- 
ship of our service manager, the business was reverted 
to us. 

(The policy of George Irvin, Inc., is especially inter- 
esting in this age of credit. Knowing that, it required 
a deal of courage for the company to launch its new 
boat on a sea of cash. Viewed in the light of six years 
after, however, it is evident that courage is sufficient.) 





What Service Does the Car-Owning 
Public Want? 


(Continued from page 24) 


There are 18 mechanics in the Walker organization 
and one foreman. No mechanic will be employed by 
Walker unless he has had a previous experience of two 
years working on Dodge cars, and is highly recom- 
mended. The mechanics are paid on a_ piece-work 
basis. Walker pays top wages which, combined with 
the ideal working conditions provided, attracts the best 
available men to his organization. 

The writer had occasion to observe the written in- 
structions delivered by Walker to his shop foremen. One 
of these instructions read as follows: 

“In making your inspections of each job, try to find 
as much fault with our work as possible. Never con- 
sider anything may get by. Our work must be right— 
no if’s or and’s about it—it must be right. The cus- 


* tomer must be satisfied beyond every other considera- 


tion.” 
Such a policy compels success. 
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The Bartow Auto Laundry, Bartow, Fla. 


Cleaning 


Up With 


A Car Laundry 


ina Small Town 


HEN the gross amount of business done by 
\ \) any company increases by as much as 50 per 

cent a month for a period of six months or 
longer—as the well-known phrase has it—there must 
be a reason. There surely is a reason and a good 
one, too, in the case of the Bartow (Fla.) Auto Laun- 
dry which, although entering the business life of the 
city hardly a year ago, has made the old heads wake 
up and look around as they try to adjust themselves 
and their businesses to the new conditions brought 
about in large measure by this company. 

But listen to W. E. Burke, the manager, if you 
would get nearer the heart of the matter and nearer 
the secret of his rapid success in business in a field 
as yet only barely scratched in Florida. 

“After coming to the sunshine state,’ Mr. Burke 
said, “I looked about with a view of getting into some 
line that was not already crowded to the guards, and 
by good advertising and satisfactory business meth- 
ods built up a real business. So far the results have 
far exceeded even my fondest hopes, and the credit 
I fear must go to some of the methods I have used 
instead of to anything I or my force have done 
directly. 

“Like the shoemaker, we believe in sticking strict- 
ly to our last, and in our case that last is the wash- 
ing, polishing and caring of the automobiles of our 


section. We have other lines that turn an extra dol- 
lar now and then, but in the main our bread and meat 
come from the above. In the first place we have put 
our prices down within reason so that the prospect- 
ive customer does not have to consider mortgag- 
ing his car, as it were, to have it cleaned. In order 
that all customers may feel that they are getting their 
money’s worth, we have established only two classi- 
fications: Fords and others. 

“We are prepared to clean everything about a car 
from the wheels to the top, and for this work the fol- 
lowing prices prevail: For thoroughly cleaning an 
engine: Ford, $1; others, $1.50. For cleaning the 
bodies: Fords, $1; others, $1.50. For removing tar 
from fenders, $2. This latter I feel is too cheap 
considering the difficulties involved, but even then 
many customers feel that we are ‘gyping’ them for 
this service as they have no conception of what work 
is required to thoroughly cleanse the under side of 
a fender on which the tar has been allowed to stay 
for several weeks. 

“Another reason for our growing business can be 
found in the fact that we have a secret mixture which 
we use to strip the paint from the car bodies ready for 
the painter and only charge from $2 to $5 each. We 
make money on it at that or we wouldn’t keep it up. 

(Turn to page 38, please) 
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By Luke Haves I 





RANK M. WYMBS, the Willys-Overland 
— | ) merchant in Scranton, Pa., faces the alter- 
Eo . a c § native of selling approximately 600 used 

ee : bod A Ne cars every year or going the way that many 
= ae dealers have gone in their efforts to prove that 
, Oa the retail motor car business is an alluring vacation 
ia in the land of anthracite, where they have culm banks 
as high as skyscrapers and coal piles that burn through 
an eternity. 

In this land of plenty and poverty, where marble 
banks and wooden schoolhouses vie with each other to 








Typical car 
prospects of the 
anthracite coal 














region. Here produce prosperity, and where the English language 1s | 

“4 a aia F — used only above ground, the dealer in motor cars, both 

the shalt to new and used, must be an able citizen, one who knows | 

their toil in the about selling automobiles from stem to stern. 

bowels of the This anthracite country is a land of contrasts and 
earth surprises. There isn’t any standard by which one can 





judge the prosperity of a man, merely by looking at 
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mobile Merchant W ho 
Sells 600 Used Cars 
Annually and Makes 
aProfit With the 
Help of a Weekly 
Collection System 


him. Many a caller is like a singed cat, much better 
than he looks. 

The reticent caller in rough clothes with the evidence 
of subterranean endeavors showing around his eyes— 
and maybe his neck—might be a mine superintendent, 
an engineer or a boss who controls some 1500 or 1600 
men. 


He might have a tough time with his English, too, 

















- Top: An 
anthracite colliery 


Frank Wumbs is as active 

in the sales end of his 

dealership in Scranton, 

Pa., as he was when he 

took his first car on @ 
note 





and get across the fact, after 
much difficulty, that when 
he comes again he will bring 
along his little girl.k She can speak English, you can 
bet, and she speaks at least one other of the 15 or 20 
languages that are common in the mine country. 

The contrast comes, too, with the gentlemen who 
would not shake hands with the man just described 
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who, as prospective buyers for 
motor cars, are not to be rated in 
the class with the former. 

Yes, it’s a region of contrasts, 
and the motor car merchant sim- 
ply has to use his wits and his 
common sense every minute to dis- 
pose of his stocks and get his 
money for them. 

In an interview Mr. Wymbs dis- 
closed a number of points on used- 
car handling that are novel and 
somewhat at variance with the 
usual practice and conventional 
ideas. Last year Mr. Wymbs sold 
625 used cars and made a net 
profit of $1,800 on them. That’s 
his first claim as an authority on 
the subject of selling them. 

He did it in the roughest region 
of the United States, and at a time 
when that territory was suffering 
from the effects of a prolonged 
strike that involved, directly, 168,- 
000 men, and indirectly, everyone 
in the region. 

He did it at a time when money 
was tight; it takes the mine coun- 
try months to recover from one 
of these perennial struggles, so 
that the barometer of business 
does not fluctuate concurrently 
with the underground operations. 

In this sort of a setting, to suc- 
eessfully dispose of 625 used cars 
in a year, and do it every year, in 
strike season and out, is an 
achievement that anybody will 
recognize. 

But disposing of used cars is 
Mr. Wymbs’ specialty. He says 
that a used car ought to carry the 


Same guarantee that a new car does and to prove that 
he believes in doing what he preaches, he does it. And 
should trouble develop during the 90-day period, he 
corrects it at his own expense and keeps the owner 


satisfied. 


Of course this is contrary to general practice and a 
good many dealers would debate all night over the wis- 
dom of it, but he says that his firm doesn’t lose any 


money by such a policy. 


The big vital factor in moving used cars from the 
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Frank M. 
Wymbs 


ROBABLY no section of the 

United States presents more 
obstacles to the automobile dealer 
than the anthracite coal region of 
Pennsylvania. Where strikes are 
common and where it takes months 
to recover from one of these affairs, 
the car merchant has to be pro- 
gressive and intelligent. 

This story is about such a type, 
whose methods are those of the 
progressive merchant to be found 
in every section of the country, 
but whose ability to sell used cars 
makes him stand out prominently. 
The article reveals his method. 








ee | 


that a car in right condition and 
thoroughly polished and cleaned 
so that it looks like a new car as 
nearly as possible, will sell itself. 

The burden of his talk with all 
the customers was “terms.” He 
talked “terms,” not cars. The 
prospects wanted the cars all 
right, and they were satisfied that 
they were all right, because they 
looked all right. Mr. Wymbs said 
it was okeh and backed it with a 
90-day guarantee—it must be 
good. 

“Terms” was the subject of 
discussion. How were they going 
to pay for them? What money 
did they have to put down for 
them? What revenues did they 
have coming into their possession 
and how much could they afford 
to pay weekly on their purchase? 

Yes—some other dealer down 
the street would allow them to pay 
by the month, and the most they 
were asked before to pay was 
twice a month. So they couldn’t 
understand why he wanted to have 
them pay every week. 

It didn’t matter what they could 
not see—but he wanted them to 
just the same. If they could and 
would agree to pay, absolutely 
every week, and allow one of Mr. 
Wymbs’ collectors to come around 
and see them each week on a day 
stipulated he would sell them the 
car at the price stated. And he 
would guarantee it for 90 days 
and assure them that the car was 
good for a long, long time. 

When a deal was made, all these 


things were put in writing and the terms of the deal 
given to the collection department to be taken care of 
every week until the car had been paid for. With col- 
lections amounting to $3,500 a month, and with neg- 


lected payments not exceeding $100 a month, it will be 


seen that the plan worked well. 
The key to the proposition lies in the very careful 
scrutiny of all the accounts, all the time, and in keeping 


after the collector to be sure that all calls are made 


and that collections are kept strictly up to date. The 


Wymbs stock is the manner of financing the deals. This small weekly payment followed closely will dispose of 


is done by a system originated and developed by Mr. 
Wymbs under the stress of necessity. 

With conditions in the mines bad, and the banks 
refusing used-car paper, a stone wall loomed in front 
of Mr. Wymbs. If he did move them and did not get 
the money the wall loomed just as high and just as long. 
So it was up to him to do something convincing. 

The curbstone used-car brokers were fading fast, and 
the dealers handling other lines of used cars were carry- 
ing back stocks of used cars. The banks were cold and 


the obligation more easily and more quickly than any 


other method, so Mr. Wymbs says. A break in the line 


of payments will be noted more quickly and corrective 
measures be taken more promptly than when the pay- 
ments are spread over wider periods. 

Thus Mr. Wymbs has been able to create and operate 
his own financing system on used cars. He prefers it 
to any other plan, because he gets his money for his 
used cars and makes many contacts through intimate 
handling of the sales of the used cars, which later de- 


private agencies didn’t care to play that game. So Mr. velop into new-car buyers. 


Wymbs set up a system all his own. He sent his men 
to bring in the used-car customers. 


He saw to it that 


each car was in first-class condition, because he says 





Mr. Wymbs carries, most of the time, from $35,000 
to $50,000 used-car paper on his books. Ninety per cent 
(Turn to page 38, please) 








1 
I 





mH O SO ry Rn ES BD" 


=< 


May 17, 1928 35 








Accessories 




















Ohio, under “Erie” and other brand 
names. Each rope is equipped with 
strong galvanized wrought iron hooks 
on each end. 

A special rope under “Huron” brand 
is made for truck service and is good 
for a ten-ton pull, according to the 
manufacturer. 

The rope is made to sell at retail 
for $1.00, which price allows a very 
liberal margin for the dealer. The 
dealer’s price is graded on one, two and 
five-dozen lots. Selling helps are 
packed in each shipping carton in con- 


Cowl Lights and Bands 


HE dressing up of cars to give 

them the appearance of the 1928 

and ’29 models, has been helped by the 
introduction of cowl saddle lights and 

bands, one of the newest products of 

the Armstrong Co., 6340 Penn Ave., 

| Pittsburgh, Pa. As will be seen, the 


Adjustable Arm Rest 
DJUSTABLE arm rests made for 
the driver as well as the passen- 
gers in an automobile are being pro- 
duced and distributed by the Standard 
Arm Rest Mfg. Co., Providence, R. I. 
The Standard adjustable auto arm rest 





assembly consists of a cowl band, such 
as has been recently introduced on some 
of the newest models. It is certain that 
é' the addition of this snappy piece of trim 
' adds immeasurably to the new appear- 
ance of any car. 


This complete assem- 




















bly, ready to install, includes the solid J¥=ction with the slogan "When needed, 
a friend indeed. 
j band forged to shape of the cowl, two 
) attractive bullet-shaped lights, two \. . 
brackets, switch and nickel screws. All Cigar Lighter 
y HE well-known Presto cigar 
y lighter made by the Metal Spe- is upholstered in Standard quality ma- 
3 cialties Mfg. Co., 338-352 N. Kedzie terial of neutral shades in taupe, brown, 
Ave., Chicago, Ill., is now made with blue and gray to harmonize with the 
e a mounting which makes it suitable interior of the automobile. They retail 
for installation on the Model A Ford. for $3 each, $5.50 per pair or $10 for 
d As will be seen, this bracket attaches a complete set of four. Customary dis- 
0 immediately below the Ford instrument counts are given to dealers and jobbers. 
d board and is securely bolted into place —_—— 
y by ieee bolts as indicated at “A” and Tank Drainer 
"4 A.” These bolts, or more correctly HE descrivti ; 
parts are of solid brass, heavily .orews are already in the instrument enn a6 Che Reece 
\d nickeled. Of course, in ordering these Tank Drainer in the issue of April 
LY it is most essential to give the make 19 carried the heading, “Air Line 
he and model number of the car. The com- Filter.” To correct any wrong impres- 
ae plete installation lists at $37.50, though sion this heading may have conveyed, 
ys individual parts may be purchaséd it is explained that this tank drainer 
on separately. Very attractive discounts is furnished in addition to the usual 
are offered to dealers. filtering trap and its operation is to 
se In addition to these saddle lights and remove the moisture and oil that gather 
al bands, other products of the Armstrong in the main tank of air compressor. 
of Co. include fender tire wells, to be in- 
ol- stalled in the front fenders of a car, Wheel Pullers 
. silk shades, assist cords, tire mirrors, OLID steel wheel pullers, as shown, 
De Luxe trunks and monograms, made are a product of the National Ma- 
of sterling silver, gold plate if desired, chine & Tool Co., of 801 S. Water St. 
ful and with raised letters. Further in- Jackson. Mich These pullers are naaie 
ng formation on this line may be had by from histbannde steel and combine 
de Ey ey 5) ee SN aN utility and endurance. By screwing the 
— Tow Line puller up tight on the threads of the 
t 16-FOOT tow rope, with a patente ees 
~ rope twist feature, is being manu- readily removed without damage to the 
a- F £(fe>y 42 OO  <<— as Sp 
panel and it is merely necessary to ~ 
ate remove them, hold the cigar lighter in TNS 
3 it place, and put the screws back, in \ 
his order to complete the installation of 144! 
ate the lighter. A lead is then brought Wy 
de- from the generator terminal to the gL 
lighter and the installation is complete 
wr and ready for use. The list price for 
en 


factured and marketed by the Akron 
Rope Products Company of Akron, 


this lighter is $2.50 with very attrac- 
tive discount to dealers. 


shaft. These are available in sizes to 
fit all cars. 
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A FACTORY EXECUTIVE DISCUSSES USED CARS 





vantages of automobile ownership as a consequence. 
“Every good automobile today is built with many 
years of service in it. The original purchaser generally 
turns it in for a new model after he has driven it sev- 
eral years. There remain in the car many miles of un- 
used service, available at extremely low cost to the man 
who places a lesser premium 
upon style than he does on —_ 


(Continued from page 21) 
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and, at the same time senses the problems that are to 
be met. 

In some respects it seems odd that R. H. Grant should 
be the selling genius that he is. He has never taken a 
course in salesmanship. When a student at Harvard 
he pursued a general course. But he is made of the 
stuff that gets men to the front. 
He is a natural-born sales or- 








economic transportation. - 

“Eliminate the used car from 
the market, and a good share of 
those 10,000,000 people would 
be denied the advantage of 
automobile ownership. And 
most of those other 10,000,000 
motoritsts would be driving 
cars that do not measure up 
to their ideas of style simply 
because they would not be able 
to get a trade-in allowance, and 
would refuse to junk their cars 
with unused value remaining in 
them. 

“The result would have been 
a great many less new-car sales 
within the past 20 years, and 
most of those 20,000,000 present 
automobile owners would have 
either no car at all or a car that \. 


business. 


set policies 


Take Mr. Grant's Word for This 


HE used car isn’t a problem. It’s 
the facing of an issue and the rec- 
ognition of the fact that we have those 
goods to sell, and the further recognition 
that we must provide capital, the physi- 
cal set-up and the amount of man-power 
° ° Co. 

necessary to handle the situation, and 
the further recognition in our account- 
ing system that our dealers set up poli- 
cies to prevent used-car losses from 
knocking down the net profit of their 
Finally, an appreciation of 
the dealers’ used-car operating condi- 
tions that causes the manufacturer to 
in accordance 
dealers’ used-car necessities.” 


~ ganizer, and above all he is the 
kind of man who dominates 
whatever he goes into. 

It is an interesting path he 
has traversed since his gradua- 
tion from Harvard in 1901. 
His first three years were spent 
at Boston, where he worked 
for the New England Telephone 
Then he transferred his 
activities to Dayton, Ohio, 
where he became a $28-a-week 
clerk for the National Cash 
Register Co.. 

The real turning point in his 
life came while working as an 
“inside man” for the depart- 
ment store service of the cash 
register company. His superior 
had been scheduled to address 
” 4 a group of credit men from 


with the 








fell short of their present taste 
for style, durability and per- 
formance. 

“Our dealers know that the used-car buyer of today 
is the new-car buyer of tomorrow. They are anxious 
to satisfy him because it means future business. By 
reason of the unprecedented demand for new Chevrolet 
cars our dealers are stocked with a better variety of 
used cars than ever before—cars that are better serv- 
iced, better finished and that represent better values. 
There is every indication that our used-car turnover 
this year will establish a new high record.” 

“What are your ideas about the ultimate number of 
automobiles that will be owned in this country?” Mr. 
Grant was asked. “In your opinion will the so-called 
saturation point ever be reached. 

“Any ideas about a saturation point being reached 
in the number of automobiles are preposterous,” was 
his reply. 

“Eminent statisticians have estimated that the popu- 
lation of the United States will double in 70 years; in 
other words, it will total 240,000,000. In Los Angeles 


there is now an automobile for every three persons. - 


The nation may be expected to reach this average in 
70 years, and that, to my way of figuring, would mean 
about 80,000,000 automobiles.” 

Now to relate a bit about the man who wields a 
million-a-year-car big stick. 

Mr. Grant has surrounded himself with a large staff 
of merchandisers. He has cut up the country into 
regions and has sub-divided these into zones. Competent 
men have been placed in charge of each district and 
devote their efforts to intensifying Chevrolet sales in 
their respective territories. But Mr. Grant does more 
than sit behind his desk and direct this activity. He 
goes out into the field, travels approximately 50,000 
miles a year, delivers scores of inspirational addresses, 


Chicago. But his superior fail- 
ed to appear and the burden 
of delivering the speech fell upon the then young Mr. 
Grant. It had to be extemporaneous for he hadn’t 
planned to talk. 

The speech turned out to be an excellent presenta- 
tion. His superiors were quick to grasp his ability. 
He was put on the road and for the next three years 
was selling cash registers at retail in St. Louis, Phila- 
delphia and Atlanta. Later he returned to Ohio and 
introduced, during the next three years, the present 
elaborate cash register system which is now used in 
America’s largest department stores. In 1913 Mr. 
Grant became general sales manager of the National 
Cash Register Co. and remained until August 1, 1915, 
when he became general manager of the Delco-Light 
Co., of Dayton, now a division of General Motors Corp. 

He is given credit for the building up of the farm 
lighting business and making it a recognized industry. 
In 1921 he brought to the Delco-Light Co. another 
product now commercially known as “Frigidaire,” an 
electric refrigerator. It was also through his efforts 
that this household electric refrigerator was started 
on its way to success. 

In May, 1924, he was made vice-president and general 
sales manager of the Chevrolet Motor Co. In 1924 
Chevrolet production was approximately 300,000 cars. 
Last year, just three years after, the million mark was 
exceeded. 

Away from his job Mr. Grant will tell you that he 
gets the most enjoyment out of his farm. Occasionally 
he plays a game of golf, but it is the farm located 
near his home in Dayton that holds the greatest at- 
traction for him. 

“I get a great kick out of farming,” he said, “but I 
don’t get near the kick out of it that I get out of sell- 
ing cars.” 
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Useful Shop Equipment 











Wrench Combinations 

HE organizations of J. H. Wil- 

liams & Co., of Buffalo, and the 
Husky Wrench Co., of Milwaukee, have 
united to develop combinations of open- 
end and socket wrench sets. Illustrated 
herewith are two Williams - Husky 
combination wrench sets. The No. 642 
Williams-Husky Mechanics’ Wrench 
Kit is a unique combination of Wil- 
liams’ super-renches and Husky socket 
wrenches for the garage mechanic. This 
assortment is not only a complete 
wrench set in itself, but also is a most 
practical and substantial tool kit which 





provides ample room for extra tools. 

The kit includes five Williams super- 
renches (choice of engineers or ob- 
struction pattern), 10 different open- 
ings % to % in.; six tappet pattern 
super-renches with opening % to % to 
1 in. Hex. or % to % in. Hex, with 7 
most popular wrench handles (either 
9/16 in. Hex. or % in. square, as de- 
sired). The kit is made of 20 gage 
auto body steel, finished in durable 
black lacquer. Size 20% by 5% by 8 
in. high. . 

No. 321 Williams Husky economy 
wrench set is a smaller assortment 














than the above kit but is sufficiently 
comprehensive to meet average every- 
day needs. The compact metal box 


measures 11% by 5% by 2% in. and is 
designed to fit the side pocket of any 
car. 

The set contains 5 Williams super- 
renches (choice of either engineers or 
obstruction pattern) with 10 different 
openings % to % in., and 10 Husky 
sockets, sizes 7/16 to % in. Hex. to- 
gether with the six most efficient socket 
wrench handles (either 9/16 in. Hex. 
or % in. square as desired). 

Prices and full information will be 
furnished by either of the above manu- 
facturers. 


—_———- - —-———- 


New Valve Refacer Table 
HANDY article for service sta- 
tions and garages is now being 

announced by The United States Elec- 
trical Tool Co., Cincinnati, Ohio. This 
is a sturdy steel table designed to be 





used with either the Model A or B, 
U. S. Valve Refacer. Across the front 
of this table is a rack which holds six- 
teen valves, and a useful tray or shelf 
is built underneath. The table stands 
32 in. high, is 31% in. long and 18 in. 
wide. 





Two-Tube Vulcanizer 
NEW Shaler vulcanizer known as 
the Type M-2 is capable of mak- 
ing repairs on practically all sizes of 
tubes. This is a product of the Shaler 
Company of Milwaukee and Waupun, 
Wis., makers of the well-known Shaler 
patch and heat units. The use of this 
vuleanizer makes it possible to handle 
a big volume of repairs with dispatch. 
The repairs made by the Shaler Patch- 





and-Heat unit possess great adhesive 
properties and are said to outlast the 
tube and have a tensile strength of 
over 3400 lb. per square inch. At the 





present time a special offer prevails 
on the Shaler M-2 vuicanizer. Jobbers 
have been authorized to supply this 
vuleanizer at 97 cents with every ini- 
tial order for an assortment of Patch- 
and-Heat units consisting of 50 round, 
50 oblong and 25 extra-long units. The 
extra-long units will vulcanize a unit 
3 in. long at one setting, without the 
use of any semi-cured inside backing 
stock. 





New Soft Faced Hammer 

ROTECTION of hardened or finish- 
P.: parts of engines and other auto- 
motive units is assured by the Chan- 
son soft faced hammer. Unlike ham- 
mers of solid soft metal, this hammer 
does not lose its balance after usage. 
The body is made of steel. The soft 
metal plugs are accurately machined 
to a pressed fit in the steel body of the 
hammer head. These are easily re- 
moved with a drift pin when replac- 
ment is necessary. These hammers 
come in different sizes from the No. 1, 





which has a handle length of 10 in., a 
weight of % Ilb., and sells at $1.30, to 
the No. 8, which has a 24 in. handle, 
weighs 8 lb. and sells for $7. Extra 
copper, steel or babbitt plugs for these 
hammers, vary in price from 20 cents 
for the smallest size to $1 for the larg- 
est. One drift pin for removing plugs 
is furnished with each hammer. These 
hammers are made by the Chanson Di- 
vision of the Illinois Iron & Bolt Co., 
Carpentersville, II1. 
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CLEANING UP 





The former price was from $10 to $15 and the paint- 
ers who did the work the old-fashioned way with sand 
paper and elbow grease aver that they lost money 
at that figure. It took me only a little while to have 
them send us all of that class of work as they were 
painters and not strippers and could get more work to 
do when they reduced their prices accordingly. Of 
course in cleaning the bodies we have the painters 
or others take off all removable parts such as luggage 
carriers, bumpers, etc., because it takes as long to 
remove these as it does to remove the old paint. If 
we do the removing we naturally make a charge. 

“We offer our customers vacuum cleaning service 
for the interior of their cars, and this is surely ap- 
preciated, by the ladies especially. They know as no 
man does how difficult it is by any other method to 


Motor Ade 


WITH A CAR LAUNDRY 


(Continued from page 29) 
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keep the inside of a car as clean as it should be. 
For this minor service we make no charge if the car 
is on our regular customer list for a wash as often as 
once a month, or oftener, as then it requires less than 
ten minutes to give even the largest car a hurried 
dusting. If it has been neglected, however, and the 
customer does not have us look after the outside as 
well, we naturally make a reasonable hourly charge. 

“Another drawing card we offer our regular cus- 
tomers is a discount of two cents the gallon on gas- 
oline and five cents the quart on oil, provided they 
let us take care of the appearance of their cars. A 
customer list is kept in the office by which all such 
discounts are determined and many are those who 
take advantage of this feature and generally profit 
thereby.” 





It’s Dig! Dig! Dig! Among the Miners 


(Continued from page 34) 


of it is on the weekly basis. Collection is all-important 
and must be done with a definite action if a buyer 
defaults. Of course the finance rate must be just. 

As we have said, these methods move quite a volume 
of cars. 

In selling the 625 used cars last year, the House of 
Wymbs didn’t give a single demonstration. It isn’t 
necessary, Mr. Wymbs says, with a 90-day guarantee 
and a weekly payment plan. If after taking out the car, 
a prospect does not care to retain it he is allowed to 
bring it back within five days and exchange it for any 
new or used car in stock, the full price he paid for the 
car being allowed on the new car. 

Naturally such a man must have other policies that 
are worth following. Mr. Wymbs entered the automo- 
bile business in 1921. He obtained his first car on a 
note and rented a showroom on a side street for $10 a 
month. It wasn’t easy to sell that car but it was done, 
and today Mr. Wymbs does an annual business amount- 


ing to over $1,000,000 a year. His firm occupies two 
buildings and has a large and aggressive selling 
organization. 

He is a firm believer in exploitation any says that 
any merchant who intends to get ahead in his com- 
munity must use every precaution to get his name, that 
of his firm and his merchandise before the public. Ac- 
cordingly he goes in for spectacular stunts, intelligently 
staged. Every move is carefully planned in advance 
and his salesmen trained to take advantage of the 
crowds that gather in his showroom after the successful 
conclusion of any “stunt.” 

These policies work out very well, according to the 
Wymbs’ formula, and he continues to do a successful 
business in used cars in the heart of the coal country, 
in strike season and out, and among members of a popu- 
lation that varies as widely as one could find in traveling 
from the United States to the British Isles and then 
through all Europe. 





M. FE. T. Is Answered 


Ed. Note—The reader is referred to M.E.T.’s “Ask me 
Another” on page 42 of the April 12 MoTor AGE. 


CAN’T make no flights of language like that 

M.E.T. guy can, but I think Miss L. was crazy as 
h-ll when she Rolled around to sedan. If her Pan 
comes through like the new Fords do, she’ll have no 
use for a dash. So lend me an ear and you shall hear 
what I think of mechanical hash. 


You could call it hotel and apartment as well, and 
there’d be as much sense to that, as there would if 
you knew what the L-head would do with a tire valve 
cap fora hat. And ifthe tire could spare any precious 
air, why should it give it away? It’s a tough old job 
to keep the motor cool with a hot-spot right in the 
way. 

Now my idea for a clutch that’s engaged is one of 
these companionate things. By the time the gear has 
been changed for a year it will have a whole pan full 
of rings. And a fly more or less means nothing, I 
guess, to a wheel that is tightly housed. If a guy 
shows much grief for a motor deceased, you can bet 
your last sou that he’s soused. 


What do we care where the water runs, or whether 


it comes from the springs? How can the tank be a 
vacuum tank and yet have gas and things? If the 
plugs sit around with a mushy miss, will they always 
be faithful for life? If the flapper valve falls for the 
bow in the top, will she make him a one-man wife? 

If the spark should gap at the cylinder bore, it 
would show that it’s not trained well. The battery 
might quit without its discharge but that would be 
A.W.0O.L. I tried once to sleep in a combustion 
chamber and never will do it again; the valves kept 
their heads popping up all the time and the piston 
slaps hurt like sin. 

If you really would know what that juice will do, 
just take a drink and see; it has a punch like a steer- 
ing knuckle, I know, ’cause it happened to me. When 
the breaker points at the magneto, it whispers this, | 
think: “If we tap the top of that condenser, we'll 
likely find a drink.” 

Now the major part of this spasm is o’er, and | 
think it goes to prove that no matter how free the 
rings are fitted, they always stay in the groove. 
also shows the foolish state of the auto nomenclature. 
I surely hope that by this time, M.E.T. is back to 
nature.—kK. D. Bell. 
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A Sparking Heater 


We have an Oakland car with a heater that 
mounts over the exhaust pipe and extends 
through the dash. This seems to generate 
electricity statically. I grounded the heater 
but the sparks between the heater and the 
dash continue. By attaching the heater and 
dash together, the sparks are eliminated. I 
am at a loss to know how these sparks are 
generated, as no wires are exposed so as to 
touch either the dash or the heater. If you 
could give me an idea of how this juice is 
generated, please let me know.—Stockdale 
Garage, Stockdale, Ohio. 


OU may be sure that this is not 

static that you have. Also ground- 
ing the heater would not accomplish 
anything, as it is already grounded, 
being securely attached to the engine. 
We suspect that the car body is par- 
tially insulated on the frame by means 
of anti-squeak, and that some accessory, 
such as a dashlight or spotlight, is 
grounded to the body of the car and is 
completing its circuit through the 
heater. You can certainly do no harm, 
and may do much good, by permanently 
connecting the dash to the ground by 
means of any good connection on the 
engine. We would suggest that you 
try this car in the dark with the engine 
running and all lights turned off, and 
see if sparks jump. If they do, it may 
possibly be high-tension leakage of 
some kind, but we doubt if this is the 
case. Then try it with the engine 
turned off and all lights turned on and 
wiggle the heater pipe. It is our guess 
that this will produce the greatest 
sparking, and if it does, you should by 
all means see that the dash is well 
grounded. 


Air in the Water 


We are having trouble with a Model 26-40 
Master Six Buick heating. For the first 8 
or 10 miles it runs cool and after that it 
gradually heats more. It seems to pump the 
water out through the overflow. The radia- 
tor has been flushed with acid and appears 
to be clean. The water pump stops pumping 
after the level gets down where there is only 
about a gallon left. Any information you 
could give us will be appreciated.—Warren 
Willey, Motor Inn Garage, Earlville, III. 


OU may be sure that there is an 

air leak at the pump shaft. Either 
repacking the pump or tightening up 
on the present packing will overcome 
this. With this air leak existing, air 
is drawn into the cooling system. This 
causes the water to foam and to be 
lost through the overflow pipe. Natu- 


rally this water with air in it is not 
effectual for cooling. Also, as the lever 
is reduced as the result of loss through 
the overflow pipe, the pump eventually 
reaches a point where it is unable to 
circulate the remaining water. The 
cure is simple, and doing as suggested 
will surely overcome the trouble. 


Valve Setting 


When timing valves and it says to set the 
valve to a clearance of .006 or .008 in., does 
that mean that you should set the exhaust 
valve so that it has a clearance of .006 in. 
or .008 in.P—H. D. Williams, 708 Boulker, 
Tulsa, Okla. 


ENERALLY, if it says to set the 

valves with a clearance of .006 
and .008 in. it means that the intake 
valve should have the .006 clearance 
and the exhaust valve should have the 
008 clearance. Practically speaking, 
however, there is so little difference be- 
tween .006 and .008 in., that if all valves 
are set to a clearance of .006 or .008, 
the results will be satisfactory. 


Cause of Rod Breakage 


I have a Cadillac that I would like to 
know something about. I have had two con- 
necting rods break; the first one was the right 
rear rod, which broke just below the wrist 
pin. I was driving about 65 m.p.h. when the 
first one broke. I put in a new piston and 
rod, did a valve job and put in new rings. 
I then drove the car about 100 miles and was 
driving at a speed of 30 miles an hour when 
the rear left rod broke a little below center. 


Now I would like to know what is the cause 
of these rods breaking. I would also like to 
know what the cure is. What is the proper 
valve tappet clearance and is there any way 
to take up the timing chain on this car, 
which is a Model 57?—L. W. Finnell, Shorty’s 
Service Station, Goodwell, Okla. 


RANKLY, it is more or less of a 

guess as to just what has caused 
the rod breakage in your car. How- 
ever, at 65 miles an hour, the engine is 
turning over pretty fast and the whip- 
ping strain of these long rods is consid- 
erable. With regard to the second 
breakage where the rear left-rod let go, 
we suspect that this may have been 
due to a bearing too tightly fitted. 
You will appreciate that such a condi- 
tion would tend to spring the rod up 
and down as the shaft revolves, throw- 
ing the greatest strain on the center of 
the rod. These bearings should be fit- 
ted up so that the forked rod has a 
clearance on the shaft of .002 in. to .004 
in. In no case should the clearance be 
less than .002 in., nor more than .006 
in. Fitting the blade rod to the fork rod 
should be done so that there is a clear- 
ance of .004 to .005 in. If any of your 
clearances are less than those given, 
you are sure to have bearing trouble 
and you will appreciate that a tight 
running bearing throws an abnormal 
strain on the rod and is possibly the 
cause of your trouble. The valve tap- 
pet clearanee with the engine cold, 
calls for .004 in. inlet and .006 in. ex- 
haust. There is no chain adjustment. 





Cross-section view of rods and bearings in Cadillac 
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An Ambitious Generator 


I have a 1923 Oakland car of my own 
here, which I use all of the time. About a 
year ago the generator got so that I had to 
sandpaper it about twice a day to keep it 
generating. I did that until finally it would 
not generate. Then I took it down, and 
put in new brushes, cleaned it up and turned 
the commutator and put it back, setting it to 
charge 10 amp. I don’t know just when, but 
some time later I looked at the ammeter and 
it was charging as much as the hand would 
allow. Since then I have taken the generator 
down several times and changed brushes and 
tested everything, but on putting it back 
would find that the condition was the same 
as before. I would like to know if this 
trouble might be in the armature. I have 
thought possibly it would burn up and then 
I would put in a new one, but it doesn’t seem 
to be getting any worse. I have seen the 
brushes red hot several times, but it just 
keeps on charging. I tried other ammeters, 
and I know the trouble is in the generator.— 
N. R. Emmons, Brawley, Cal. 


E suspect that the original burn- 

ing of your commutator was due 
to an extremely high setting of the 
third brush. Of course, as the commu- 
tator got rougher with burning it 
burned more, which in turn made it 
rougher. In other words, it was an 
endless chain, getting worse and worse. 
Turning down the commutator and put- 
ting in new brushes evidently overcame 
your arcing. What happened, how- 
ever, was that the third brush was not 
making a perfect contact. Evidently, 
as it wore down and made a more com- 
plete contact with the commutator, its 
surface extended in a direction of rota- 
tion. This is what is responsible for 
increasing your output. It is highly 
improbable that anything could happen 
in your armature that would so boost 
your output. It would be our sugges- 
tion that you move your third brush 
against the direction of generator ro- 
tation until your output does not ex- 
ceed 16 amp., if this is a four-cylinder 
Oakland, or 21 amp., if it is a six-cyl- 
inder Oakland. You do not mention 
which one you have, so we are giving 
you the two settings. 





Three Types of Rear Axles 
Defined 


What is meant by _ semi-floating, three- 
quarter-floating, and full-floating rear axles? 


—Wilkinson Motor Co., Maxwell, Iowa. 
SEMI-FLOATING, or fixed hub 
rear axle, is one in which the 

ends of the shafts are secured, gener- 
ally by a key to the rear wheel hub. 
The bearings, one on each outer end, 
are mounted directly on the axle shaft. 
Thus the axle shaft supports the weight 
and also carries the bending stress, 
torque and the skidding and turning 
force. 

In the three-quarter-floating axle, 
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SHOP KINKS 
Teas that have proved useful 


HE most convenient 

and economical way 
that I have found for keep- 
ing fine sandpaper such as 
that used in sandy commu- 
tators, is to cut it into strips 
about one inch wide and then 
nail these strips to the wall. 
The strips are then pulled 
off as needed. Having the 
paper just the right size 
prevents waste and is a 
great convenience.—C. C. 
Rector, Lawson Motor Serv- 
ice, Gaston, Ind. 











Readers of Moror AGE are invited 
to submit ideas that they have found 
useful in doing some particular service 
job in the shop in a better or quicker 
way. For each one published $2.00 
will be paid. Whenever possible the 
idea should be accompanied by a sketch 
or diagram from which a drawing can 
be made. 




















sometimes called the flanged hub, or 
flanged shaft type, the rear axle hous- 
ing extends into the hubs of the wheels, 
as in the full-floating type. The outer 
ends of the axle shafts fit into the hub 
flange and are splined and the flange 
is bolted to the wheel hub. Only one 
bearing is used on each wheel hub, 
usually placed directly under the cen- 
ter of the wheel and mounted on the 
axle housing. The outer end of the 
axle shafts are supported by the wheels, 
which depend upon the axle shafts for 
alignment. In this type of rear axle 
where only one bearing is used under 
the center of the wheel, the stresses or 
strain are quite similar to those in the 
type just described. 

The full-floating rear axle has two 
bearings in each rear wheel. These are 
mounted on the axle housing, thus the 
wheel runs on the housing and the 
housing supports the weight of the car 
and passengers. All of the bending 


Motor Age 





stress, due to weight or skidding, js 
carried by the housing. In this ip- 
stallation, the wheels could run inde. 
pendently of the axle shaft in its bear- 
ings on the housing, if necessary. Thus, 
the axle shafts turn freely within the 
housing and bear only the torque or 
twisting effect of turning the wheels. 
In other words, in this installation the 
axle shafts are said to float within the 
housing. 


Low Oil Pressure is No 
Indication of Trouble 


Is an oil pressure of 1% Ib. at 20 miles 
an hour sufficient in a Studebaker light six 
engineP I have never had and could not 
get higher pressure. The oil pump and the 
oil line are in good condition.—S. Obenoff, 
1706 Eighth Ave., Oakland, Calif. 


N oil pressure between 1 and 3 on 
the gage is ample. This is not 
a pressure system and the pressure in- 
dicated on the gage is merely that re- 
quired to cause the oil to circulate. This 
system is called the circulating splash 
type. The oil is drawn from the oil 
pan by means of the gear pump driven 
from the accessory shaft. From the oil 
pump the oil passes through a pipe to 
the distributor pipe fastened to the 
under side of the crankcase. By means 
of four drilled holes in the crankcase 
registering with the distributor pipe 
hole, oil is conducted to the camshaft 
bearings, Through the bearing of the 
crankshaft are holes through which oil 
passes twice every revolution of the 
camshaft. When the holes in the cam- 
shaft register with the holes in the 
crankcase, oil is forced through, allow- 
ing gravity feed to the main bearings. 
Besides these holes in the distrib- 
utor pipe, there are three small holes 
drilled in the under side of the pipe to 
keep the troughs in the drip pan filled 
to a constant level. At each revolution 
splashers, which are a part of the con- 
necting rod bearing cap, dip into these 
troughs, splashing oil which lubricates 
the connecting rod bearing, piston, cyl- 
inder walls and piston pins. From the 
passage in the case, through which oil 
is forced to the front camshaft bear- 
ing, is an outlet through the front of 
the case into which is screwed a slug, 
having four cross-drilled holes near the 
end. By this means oil is forced to the 
camshaft chain and _ sprocket, finally 
returning to the reservoir through a 
return opening under the front crank- 
shaft bearing. With this explanation 
of the system, you will see that it would 
be impossible to maintain a very high 
pressure. In fact, a higher reading 
than you now have would probably in- 
dicate an obstruction in the line and 
would be undesirable. 
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A Mysterious Knock 


A 1926 Chevrolet which I overhauled re- 
cently has a peculiar knock which with all 
of my knowledge I cannot trace. To begin 
with I have honed this block to the proper 
size and clearance, using the cylinder gage 
and have the bore accurate to within .0005 
in. Have fit in a set of .003 oversize Nelson 
Bohnalite pistons, together with the proper 
rings. Piston pins are a heavy push fit, 
rods have been realigned, connecting rods 
and main bearings have been accurately ad- 
justed. A new silent timing gear was in- 
stalled on the camshaft. Crankshaft gear is 
tight and shows no signs of wear. Cams 
on the camshaft are just the least bit worn, 
camshaft bearings are like new and have no 
end play. Valves have been reseated and 
are gas tight. Tappets show just the slight- 
est signs of wear. Push rods are all straight. 
Rocker arms are QO.K., and have been ad- 
justed to .006. Valve timing is O.K. and 
ignition is O.K. The car runs and hits per- 
fectly; can be throttled down to 3 miles an 
hour in high gear and has a wonderful pick- 
up, but when running about 15 miles per 
hour there is a very sharp knock. Also when 
this car is standing still with the engine 
running at about 15 miles per hour, the knock 
is the same as when on the road. By taking 
off No. 2 spark plug wire the engine runs as 
quiet as new engine. I have had this en- 
gine down since I first put it together and 
cannot find anything that could be causing this 
knock. Everything looks as perfect as modern 
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equipment can make it. I am not easily 
whipped, but this time I am going away back 
and sit down in the back seat until I hear 
from you or some knowing reader of your 
Clearing House Section, and any information 
will be highly appreciated.—John F. Bauer, 
Durand, Wis. 


E suspect that even though you 

have lined up your rods that the 
knock that is bothering you is caused 
by misalignment of No. 2 rod. It 
seems impossible with the very careful 
work that you have done that it could 
be this, but there is just a chance that 
something has happened to it. Should 
any MoTor AGE readers have any sug- 
gestions to make we shall be glad to 
hear them. 


Curing Back Lash 


We have in our territory a Chrysler 70 
coach which has an excessive amount of 
back lash. We have installed the clutch 
shaft, second and high sliding gear and have 
checked the rear end, universal joints and 
ground the valves in the engine. All of this 
brought no results. The Chrysler people in 
this territory say it is in the second and 
high sliding gear and clutch shaft that this 
looseness develops, but having installed new 
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ones which fit perfectly, I know this can- 
not be the case. Is there any remedy for 
this? Any information regardiag this will be 
appreciated.—Ralph W. Springer, F. G. Smart 
Motor Co., Sheridan, Ark. 
N all probability you will find that 
the back lash is in the splines of the 
clutch hub. You will probably also 
find that the pocket gear in the trans- 
mission is worn. The replacement of 
these parts should correct your trouble. 


Dodging the 12-Volt Job 


I want to install a 1919 Dodge engine in 
a light tractor and I want to get away from 
the 12-volt battery. I will not use a starter, 
and I figured that I could use a 6-volt battery 
by changing the ignition system over to a 
6-volt coil. Will this work O.K.?—Guy J. 
Blancett, 127 Russel Ave., Susanville, Calif. 
HIS will work out satisfactorily, 
but your charging rate will prob- 
ably be very low. This will probably 
be all right, however, because you will 
not be using the starting unit, and if 
you do need a little extra current you 
may be able to move the third brush 
over a bit by cutting a few extra teeth 
or notches in the third-brush adjust- 
ment. 











Answers to Legal Queries 


By Wellington Gustin 











It Seems the Agreement 
Just Isn't 


I am writing you for a little advice on a 
matter that has come up, and one that seems 
a little out of line for our lawyers. In the 
middle of January, I sent my engine to the 
ee factory to have a complete over- 
hauling. The terms had all been agreed to 
and the factory guaranteed it would be in 
new-car shape and agreed to stand back of the 
job for one year. In due time I received 
bill of lading and_ engine. The bill 
of lading called for just two and _ one- 
half times the amount agreed upon. I didn’t 
exactly like this, but paid for it and had 
motor installed. After two or three hours’ 
running, the engine developed a bad oil leak 
through the front main bearing and had com- 
Pression on four cylinders only. It had not 
hit six at any time, as the oil fouled the 
plug. I wrote and told the factory man the 
exact condition of affairs, and in turn he sent 
me a new front main bearing to be installed 
at my expense. What I am getting at is 
this: Don’t you think they should call in 
that engine, and then correct the faults at 
their own expense? It hardly seems neces- 
sary that I should stand the expense of tear- 
ing down and putting together of this job 
twice. Any advice you can give me on this 
matter will be greatly appreciated.—lowa Sub- 


Scriber, 
EPLYING to your favor, it appears 
that you have admitted the rights 
of the party to follow the course pur- 
Sued. Perhaps there are other facts 
not disclosed in your letter which limit 


your right to hold to the agreement as 
set out in your letter. For that reason 
your attorney should be able to proper- 
ly advise you. 

As set out in your letter, you say 
that the terms for repair and the year’s 
guarantee had all been arranged and 
agreed upon. If this be the case, and 
you have not subsequently changed the 
terms, you are legally entitled to hold 
the repair party to the terms of the 
agreement, Certainly you erred in 
paying more than the amount agreed 
to. This fact is evidence against your 
contention of the amount as agreed. 
But it is not exclusive of further proof. 
You should, legally, be able to recover 
the over-payment as well as recover 
damages under the guarantee. But you 
must have proof of the contract, terms 
and guarantee. 

Now what the factory should do, is 
a moral question, as presented by you. 
It would seem that what you suggest 
would be a matter of good business 
policy for the factory. 

But you can’t get redress from a 
moral wrong, except your appeal be 
voluntarily heeded by the other party. 

Finally: Is not this factory in ques- 
tion in bankruptcy? More than that, 
are not its affairs being wound up with 


no intention of resumption of business? 
If so, the moral side would not appeal 
to the receiver. 


Disposing of a Car Aban- 
doned in Storage 


We have an old Ford light truck in our 
garage which has been left here by a man 
by the name of K. A. Jackson, 3234 Pinewood 
Ave., Toledo, Ohio. Mr. Jackson advised 
us that a man by the name of Jexter would 
call for it. Mr. Jackson said that if Mr. 
Jexter did not call for the car, we should 
notify Mr. Jackson at the address given above. 
Mr. Jexter did not call for the car and we 
have written Mr. Jackson, but our letter 
has been returned. There is about three 
months’ storage charges on this car. The 
car is a junker or it has a very low resale 
value, about $25. Please advise us what 
course to take to dispose of the car.—Carl 
Graf, Butler, Ind. 


OUR safest procedure would be to 

foreclose your lien on the car in 
question. You need an attorney for 
court procedure and to safeguard secur- 
ing proper service on defendants 
according to your local statutes. 

Lien attaches to the car regardless 
of who may be proper party defendant, 
unless the party ordering repairs or 
storage has no authority from the owner 
or his agent, and further exemption 
being in case of a stolen ear. 
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Since 1910 a Contented Reader 
of Complaints 

ARMA, MICH.—I have been a 

reader of Motor AGE since 1910 and 

find the dealers’ problems and com- 

plaints most interesting.—W. H. Knick 


erbocker. 





As Maine Goes, So Goes 
the Nation 
AR HARBOR, ME.—Moror AGE is 
O.K. It is interesting. Persons 
in the automobile business can profit 
by it.—H. F. Spratt. 





Hintz Doesn’t—He Comes Right 
Out With Praise 
OTT, N. D.—I have been reading 
Motor AGE for some time and 
find its contents very useful and inter- 
esting.—Emil H. Hintz. 





A Kind Word From Heflin 
Territory 
OBILE, ALA.—MorTor AGE is a 
good publication. — Turner Mo- 
tors Co. 





He’s Particular 
T. CARROLL, ILL.—I find the 
Readers’ Clearing House the most 
interesting department in MoToR AGE. 
—J. M. Libberton. 





Without Theyd Be Without 
LSBERRY, MO.—We could not get 
the latest without Motor Acr.— 
C. W. Miller & Son. 





He’s Goings Without New Shoes 
to Have M.A. 
ALLETT, OKLA.—It may be that 
I have been forced to choose be- 
tween a renewal of my subscription to 
Motor AGE and down payment on a 
new pair of shoes today. If that is true, 
in the many years that I have been a 
reader of Motor AGE, I have never he- 





fore thought that I would be forced to 
go barefooted to read the magazine. 
But be that as it may, my check is en- 
closed.—W. R. Calhoun. 





Sounding Off for R. C. H. 
ANTON, OHIO—Of all the fea- 
tures of MoToR AGE, we like Read- 
ers’ Clearing House best.—Ralph W. 
Coy. 








Ding’ TERS to the editor from 
those whose “attention has 
been called”; from those who point 
with pride and those who view with 
alarm, from those who are easy to 
please and those who are hard to 
please; from those who are happy 
when they find a good thing and 
those who are happier when they 
find something they consider not so 
good; from those who boost and 
those who knock; from those who 
see the doughnut and those who see 
the hole; in other words, Dear Sub- 
scriber, from you and you and you— 
as well as from the man who bor- 
rows your copy of Motor AGE or 
reads it over your shoulder. 




















If That’s All You Need, Yow’re 
Well Off 

ALPARAISO, IND.—Please keep 

the Ford dope coming through. 


We need the encouragement.—M. F. 
French. 





Authenticity Breeds Confidence 
ORTH ENGLISH, IOWA—The 
new car data as published in 
Motor AGE is the most interesting fea- 
ture to us.—Geiger Motor Co. 
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The Architectural Editor 
Takes a Bow 
ILROY, CALIF.—Your article on 
“Ford Sales and Service Build- 
ing” in the April 19 Motor AGE was 
both instructive and enjoyed by us.— 
Byers Bros. 





Four Years of Reading Make 
Him Want Us More 
RIENT, IOWA—I can’t get along 
without Motor AGE as I have 
read it for four years.—Glen M. 
Eatinger. 





I Owe a Debt to M. A., lowa 
Reader Implies 
HEELSBURG, IOWA—I could not 
get along without Motor AGE.— 
A. C. Quenrod. 





Hot Stuff, Says a Hot Garage 
ina Hot Town 
ALIENTE, NEV.—MortTor AGE is 
C. all good from cover to cover.— 
Caliente Garage. 





Blanket Endorsement 
USANVILLE, CALIF.—The Motor 


AGE features of greatest interest 
to me are Readers’ Clearing House, 
car descriptions and more Ford news 
and descriptions of car—Guy J. 
Blancett. 





He Doth Choose the News 
AWTON, N. D.—What feature of 
Motor AGE do I like best? News 
of the industry!—Louis C. Olsen. 





Plays No Favorite 
REEMAN, S. D.—I like all of 
Motor AGE.—J. J. Albrecht. 





Salve from Salvo 
ENVER, COLO.—I like the whole 
magazine.—J. FE. De Salvo. 
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Prices, Weights and Equipment of Current Passenger Car Models 














































































































































































—_ be , be 
or eae es ‘ i 4 = Sian et — ej ‘ r 2 z sian dard or | : Standa rd 
iF =o ipment O-2 | $|-2's caenent E 
: Model i oo i fae Model i Oe as - Medel ¢ [ie : 
Important Changes in ; 
: s : CADILLAC “341” a DURANT 
Specifications and Price sa Fisher” | al alasolanen 24p. Toadte...|81495] 213005] (Sen, ~ 
. : ° -4p. Roadster... 90\aeghlmnprx jj 2-4p. Sp. Rdstr...} 1595) 2/3005/aeghmnrwx ar - 
Tables since last issue: 5p. Phaeton.. .... 3450} 4/4640\aeghilmnprx jj 4p. Coupe....... 1595} 2/3155;aghmnrux .Coupe.. 595}. . 
5p. Sp. Phaeton. .| 3950) 4/5125/Beghikimnp || 2-4p. Coupe...... 1545} 2/3140;aghmarx 5p. Sedan.. 595 
rsx 5p. Roy. Sedan...| 1595] 4/3275|aghmartx 5p. Sedan........| 695 
7p. Touring...... 3450] 4/4630/aeghimnprx |} 5p. Town Sedan. .| 1695) 4/3280jaghjmnrux 
Ch eV rol eft 2-4p. Coupe... ... 3295] 2/4820|aeghimnprx || 2-4p.Con’t Coupe.| 1745} 2/3135jaghmnrx —>-P 
— Coupe 7 Hye — en 5p. eee. He pene ortx 2p. wag _— bs - 
e ° p. —_. aeees aeghimnortx || 7p. Town Ua 4 p. Sedan........ 
Sp. Cabriolet Price _ |I\ sb: seaan..72... 3595) 414880laeghlmnprtx || Bp. Brougism....| 805 
5p. — Sedan. .| 3395) 4/4875/aeghilmnprux Imp. “*80” 
é6 ” 7p. Sedan.. ..... 3695] 4/4$65|aechimnprtx || 2-4p. Roadster 2795) 3|3870\|aeghimnrwx “65” 
t F 5p. Imp. Sedan...| 3745] 4/4925jaeghimnprtx |] 5p. Sedan........ 2945) 4/4125/aeghimarx 5p. Touring...... 795 
uran our 7p. Imp. Sedan.. | 3895] 4/5025|aeghlmnprtx || 7p. Sedan........ 3057| 4/4250jaeghimorx p. Sp. Rdster..| 1025] 2/2300! Beghkma 
. 5p. Imperial Cab.| 3745] 414925lacghImnprtx || 5p. Town Sedan. .| 2095] 4/4140/aeghlmarx 2-4p. Collap. Cab.} 1045 
Prices Increased 7p. Imperial Cab.| 3895] 4/5025jaeghlmnprtx || 7p. 3495] 4/4285 ty a beeee po 
p. Sedan........ 
“Fleetwood” 5p. Sedan........ 1075 
° 5p. Sedan... .... 4095} 4]4995|aeghImnprtx 5p. Brougham. 1175} 4/2495] Beghkma 
a con nig t 5p. Sedan Cab 4095} 4/4995|aeghimnprtx 
7p. Sedan........ 4195] 4/5080/aeghimnprtx || CUNNINGHAM “is” 
Prices 7p. Sedan Cab. ..} 4195] 4/5080|aeghimnprtx a 5p. Sedan........ 1385 ag 
5p. Imperial... .. 4245} 4/5035jaeghimnprtx || 7p. Touring... ... $6650] 4/4600/CeghjkImnp || 5p. Brougham....} 1550} 4/3190) Beghkma 
5p. Imperial Cab.| 4245] 4/5035|aeghimnprtx rsx 
> 7p. Imperial ....| 4445) 4/5135jaeghImnprtx |] 4p. Sp. Touring. | 6150) 4/4500 gums 
Locom obile 7p. Imperial Cab.| 4445} 4 on aeghimnprtx 
...TownCabCon.}| 5000} 4]... .jaegnimnprtx |] 4p. Coupe....... 7600} 2/4700 Coghixlmnp ELCAR 
66 ” ...TownCabCon.} 5500] 4]... .laeghlmoprtx **6-70” 
8-80 ...LimBro’mConj 5500) 4j.. D 6p. Limousine... .} 8100} 4/5000 Ceaniklmop 4p. Roadster... . ./$1295 
a —e — — ™ 
. p. Broug pea 
New Cabriolet Sp. Sedan... 1295 
CHANDLER 
*“Big Six” DAVIS “99” “8.78” Std. 
p. Touring...... $1725) 4/3360jahjlmnw 4p. Polo Rdster ./$1795| 2/3095jaeghmar 2-4p. Roadster 1395 
5p. Met. Sedan...| 1525] 4/3570/ahmnt p. Touring...... 1795] 413125jaeghimars 5p. Touring...... 1395}. . 
— 4p. Coupe....... 1725] 2)... .jahmnot 4p. Coupe. ...... 1865| 2|3145jaeghmaor 2-4p. Coupe...... 1395 
3p. Ctrv Club. 1725} 213535 t 5p. Emp. Sedan. .| 1885] 4/3275jaeghmnort 5p. Sedan........ 1395 
Secsmenn a 7p. Sedan... 1925] 4/3895{/ahmnopt 
ae ej e|2|'S| Standard bp. Revel Sedan Hi : 3800 _——o7 P ae Repel” aaa 
O.2/ 2)-2'6 uipment Pp iolet l 3450 n p. 7 nor 
Model pea ae —_ . 5p. Touring... 1495|..1.... nor 
7 DIANA “‘St. 8” 4p. Coupe....... 1495]. .]....[aeghmnor 
5p. Touring...... 995} 4/2575iahn 5p. Phaeton... . . ./$1695} 4/3100jagmn 5p. Sedan........ 1495]. .]..../aeghmnor 
AUBURN 5p. Sedan........ 995} 4/2810jahn 5p. Roy. Rovdster| 1795] 2/2995|agmnw ] 
16 5p. P.B. Rdstr...| 1895) 2/2995) Bgmaw “8-82” 
#-4p. Roadster. . .|$1195 .../aeghmarw “Spec. In. 6” 5p. Cab. Rdstr...} 1995] 2/3160jaghmn 5-7p. Touring 1695). .]..../aeghnor 
bp. Touring......}.....].. ..jaeghbmarw 5p Touring. ..... 1085} 4/2575jahn 5p. Collap. Rdstr.| 2195] 2/3160jaghmor 2-4p. Roadster 1695 ...;aeghmnor 
. Cabriolet. .... 1395 ..-jaeghmoru 3-5p Roadster...) 1155) 2/2470).bnw 5p. 4d. Sedan... .| 2095] 4/3275jaghmnot 4p. Coupe....... 1695 ...Jaeghmnor 
bp. Sp. Sedam....] 1295]..]....jaeghimpru [] 5p. Sp Touring. .| 1165] 4/2730jahnw 5p. 2d. Sedan....| 1795] 2/3170jaghimno 5p. Prin. Sedan...| 1895 . ./geghmnopr ux 
bp. Sedan........ 1395 ..-Jaeghjmaru 3-5p. Cabriolet 1215} 2/2705jahn 
— 3p. Coupe....... 1055} 2}2675jahn “8.91” 
88 5p. Sedan........ 1085} 4/2830/ahn ry Roadster. ..] 1995 aeghmnoprx 
2-4p. Roadster 1495 .../aeghmarw 5p. DeL. Sedan...| 1155] 4/2830juhjlot p. Coupe....... 2295 aeghmnoprux 
Speedster... 1695 ../aeghmorw 3-5p. Coupe... ... 1155} 2/2735|ahn DODGE BROS. bp. Prin. | Bro’m...| 2295] 4]... ./aeghmnopr 
bp. Touring......].....].. ..../aeghmorw “Std. 6” ux 
. Cabriolet... ... 1695 .../seghmnru “Roy. St. 8” 2-4p. Conv’t Cab.| $945}. .{bhr 5p. Prin. Sedan.. .| 2295 . .jaeghmnopr 
bp. Phaeton Sed..| 1895). .]... ./aeghmar 7p. Touring...... 1995] 4/3655jahjlmopwx jj 2p. Coupe....... 875) 2 ahr ux 
bp. Sp. Sedan....] 1595 . jaeghimnru 4p. Coupe....... 1995] 213640|ahmnoptx 5p. Sedan. . 895} 4]... .Jabr “120” 
Sp. Sedan........ 1695 jmoru y Ctry. Club. 1995] 2|3640jahmnopx 5p. Sedan DeL...| 970) 4]... .Jahrt 5-7p. Touring... .| 2465 . . | beghnprx 
aon 5p. Sedan....... 1995} 4/3900/shmnoptx 5p. Std. Sedan...) 2465 . .; aeghmnoprtz 
115 7p. Sedan....... 2195} 4 es ahmnoptxz “Victory 6” 7p. Std. Sedan. ..| 2565 . . aeghmnoprtx 
t-4p. Roadster...] 1995 ...Jaeghmnrw 3-5p. Cabriolet. | 2095] 2]3600jahmnpx 2p. Coupe....... 1045} 2)... .jaghnr 
peedster.....) 2195}. .]..../aeghmar 5p DeL. Sedan | 2195} 4 1005 Bhilmnoptx |} 2-4p. Coupe...... 1095} 2]... .{aghnr 
bp. Touring......].....].. ..--jaeghmnrw 5p. Sedan........ 1095} 4)... ./aghnr 
a ee > oe aeghmnrw 4p. Brougham....} 1095} 2]....Jaghjar ERSKINE SIX 
2-4p. Cabriolet....| 2195). .|Beghjmnru 4p. DeL. Bro’m. .| 1170} 2)... .|Beghjart “— 
5p. Phaeton Sed..| 2395). .].... aeghmor CHEVROLET 5p. DeL. Sedan...| 1170} 4]... ./aeghnrt 4p Spt. Rdstr....] $965} 2]... ./Beghmarw 
5p. Sp. Sedan. ...| 2095 ...Jaeghimnpru |} 2p. Roadster. .... $495) 2/2030} dr 2p. Cabriolet.....} 845 
Sp. Sedan ....... 2195 ...Jaeghjmnpru |} 5p. Touring...... 495) 4/2090/dr “‘Senior” 5p. Club Sedan...) 795 
5 eS Geert .laeghjmnpru |} 5p. Coach....... 585} 2/2360!dhr 4p. Cab. Rdstr...| 1595] 2/3353|Beghmnrx 5p. Sedan........] 885 
2p. Coupe....... 595) .|2235 4p. Sport Cab. ..} 1720} 2]..../Beghjkmnrx |} 2p. Bus. Coupe...}| 895 
2 5p. Sedan........ 675] 4/2435|dhru 5p. Sp. Sed. DeL.| 1770). .|3643|Beghikmnrtx |] 4p. Spt. Coupe...| 965 
_™ tg og = , E re. ll 5p. — Ree: 1595} 4 a me 5p. Sedan, Royal.| 965 
405 4p. Coupe....... 7 Sia nrtx 
4p. DeL. Rdstr.. .1$1195} 2'2990;aghmnr . ’ - | re 
Sp. Touring DeL..| 1225, 4,3040 aghmnr 
2-4p. Coupe...... +] 1195; 2.3110 aghmnr 
5p. 2d. Sedan....] 1195' 2/3215. aghmor CHRYSLER “52” ESSEX 
bp. 4d. Sedan... 1295| 4 3300’ aghmar 5p. Touring... . . . $695] 4/2110|abr du PONT “E” “Super Six” 
le Club. ..] 1275} 4,3190\aghmnr 2-4p. Roadster...| 670} 2/2080labr 4p. Roadster... . ./$2800}. .|3700jafghkmnprx |} 2-4p. Coupe...... $775 
p. Town Bro’m..| 1375] 4 3305|aghmar 2p. Club Coupe. .| 670} 2/2180/ahr 5p. Touring... ... 2800} 4/3850\afghikmnprx || 5p. Coach....... 735 
—_— 5p. Sedan........ 670) 2/2300\ahr 4p. Coupe....... 3200] . .|3850)afghkmnprtx || 5p. Sedam........ 795 
, ” nl 5p. Sedan........ 720) 4/2365labr 4p. Conv’t Coupe.| 3400) 2/2800jafghkmnprtx 
4 ys re 1465, 2/3800!aghmanr 2-4p. DeL. Coupe} 720) 2/2240lahr 5p. Sedan........ 3400} . .|4100|afghkmnprtx 
p. 4d. Sedan. ...] 1495] 4/3870’ aghmaor 5p. DeL. Sedan...} 790) 4)2365/ahr 5p. Con. yy 3750} 4/4100/ Bfghikmnprt 
bp. Town Bro’m | 1575 .{aghmnr x FALCON. 
“128” = Sp. Tour 1095] 4/2740|agh Pha ee 
. p. Touring...... 5} 4|274 or ..Phaeton...... 3950} . . ee 
ty Sp. Rdster..| 1495] 2/3655 aghmnor 2-4p. Roadster 1075} 2}2705 i ..Sp. Phaeton. .| 4500}. . 4p. Roadster... .. $995). 
he oP Touring. .| 1525] 4/3735|aghmor 2p. Bus Coupe 1065} 2|2780/aghnr SS “eee 4050) . . 5p. Touring...... 995}. 
4 —. or 1850) </3940/aghmor p. Sedan........ 1095} 2|2855/aghnr 5p. Limousine... .} 4265). 4p. G.G. 1195 
hg aig Club. ..] 1765} 2|3905|aghmar 5p. Sedan........ 1175) 4/2905/aghor 7p. Sedan........ 4265 2-4p. Coupe...... 1045 
> Bra Sedan... 1925] 4/4050|aghmar 2-4p. Coupe... .... 1145| 2|2855|aghor 7p. Limousine... .| 4475}. 5p. Sedan........ 995 
D. Sedan........ 1995) 4/4115|aghmar p. Land. Sedan..} 1235) 4)2940/aghar ..Conv’t Sedan.| 4775 > 5p. Sedan........ 1095 
KEY TO SYMBOLS: 
A—Wood wheels with spare D—Disk wheels with spare. #—Trunk and trunk rack. o—Car heater. v—Vanity set. 
«—Wood wheels. d—Disk wheels. j—Trunk rack, no p—Cigar lighter. w—Windsbield wings 
B—Wire wheels with spare. e—Front and rear bumpers. k—Spare tire. r—Rear traffic x—Clock. 
o_o wheels. f—Front bumper. 1—Spare tire lock. s—Spotlight. *—Overall length 
—Optional wheels with agen. g—Shock absorbers or snubbers. = —Engine heat indicator. ~~ and quaiing et $—Prioces on applications 
e--Type of wheels optio h—Automatic windshield wiper e gage. w—Smoking set. 
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Medel [me |éiae| seen |); i \ Medel Dz ldiae| Model 2d \Slae| 
FORD “A” HUPMOBILE La SALLE McFARLAN 
2-4p. Roadster. ..|/$ 385] 2)... .|/Bghnr “Century 6’ 125” W.B. “Str. 8” 
5p. Phaeton...... 395} 4)... .|/Bghnr 5p Phaeton $1425]. .|2880/aghnr 2-4p. Roadster. . .|/$2485) 2/3755|aeghlmnprx 131” W.B. 
2p. Coupe....... 495} 2)... .|Bghnr 4p. Sportster.....]| 1435] 2/2880jaghnr 5p. Phaeton.. .. 2485, 4/3. 70jaeghImnprx |/2p. Roadster... : ./$3050) 2/3400jafghimnprx 
5p. Tudor Sedan..| 495] 2]... .)/Bghor 7p. Phaeton...... 14°5) 4/2950/aghnr 5p. Sp. Phaeton. .| 2975] 4/4170|Beghjkmnp |/5p. Touring...... 4/3400| afghlmnprx 
2-4p. Spt. Coupe .| 550} 2]..../Bghnr 5p. Sedan 2d 1345} 2)2975)aghnr rsx 7p. Touring. . 2750} 4/3450\afghlmnprx 
5p. Fordor Sedan | 670} 4/....)Bghnr 4p Coupe....... 1385] 2/2930\aghnr 2p. Bus. Coupe.. .| 2350]. ./3930/aeghimnprtx |/4p. Sp. Phaeton. .| 3180] 4/3200 afghimnprx 
5p. Sedan........ 1395) 4/3040/aghnr 5p. Family Sedan.| 2350]. ./4090jaeghlmnprtx {/3p. Town Coupe..| 3180} 2/3650jafghimnprx 
2p. Cabriolat 1475] . ./2965|aghnr 2-4p. Coupe... . 2450} 2/3965|aeghimnprx |/5p. Sedan........ 3180} 4/3650/afghimnprx 
FRANKLIN “Century 125-8’ 2-4p. Conv. Cpe..} 2550) 2/3890/aeghlmnprx |{j5p. Brougham....| 3180] 4/3650/afghlmnprx 
“‘Series 12” 5p. Touring...... 1795) 4/3300jaghnvx 4p. Victoria... ...] 2550) 2/3985/aeghlmnprvx ||/7p. Town Car....| 4600] 4/3750)afghimnprx 
119” W.B. 7p. Touring...... 1895) 4/3360jaghnvx 5p. Town Sedan. .| 2495] 4/4065/aeghlmnprx 136” W.B. 
3p. Coune...... $2625]. .|3390jaeghkinprx |/2-4p. Roadster. ..] 1895] 2/3355lachnvx jp. Sedan.... . 2495| 4/4090/aeghlmnprtx ||/7p. Sedan........ 3680) 4/4000/afghImnprx 
4-5p. Vic. Bro’m..| 2760 3470} veghikInprx |j5p. Brougham....] 2095] 2/3515|aghnvx 5p. Town Cab... .| 4500] 4].... 7p. Sub. aig 3780} 4/4000) afghimoprx 
eer 2790} |3500!ieghkIinprtx {}/2-4p. Coupe...... 2195} 2)3465) »ghnvx 5p. Trans. Cab...| 4700] 4].. 
5p. Ox. Sedan....| 2815}. [35no ieghkInprtx |[5p. Sedan........ 2195] 413545|aghnvx “TV6” 
5p. Spt. Sedan. ..| 2910]. .13550 veghikInprx {/5p. Victoria...... 2195) 2/3525)aghnvx 134” W.B. 2p. Roadster... .. 5800} 2/4300)afghimnprx 
3-5p. Con’vt Cpe.| 2925] ./3450}/,eghkInprx ||7p Sedan........ 2345) 4/3360jaghnvx 7p. Family Sedan.| 2575]... ne mao 5p. Spt. Tour 5600] 4/4700) afghimnprx 
28” W. 7p. Sedan Lim...| 2520] 4/3360jaghnvx 5p. Coupe..... 2625]..]....Jaeghlmnprtx |/7p. Touring...... 5700} 4].. jafghlmnprx 
2-4p. Sp. Runab’t 2975] . .13450]aeghklnprx “‘Century 8” 5p. Cab. Sedan 2675}... .jaeghlmnprtx |/5p. Sedan........ 6720} 4/5200\afghimnprr 
5p. Sp. Touring. .| 2975]..]... Jaeghklnprx |/5p. Phaeton...... 1905} . . aghmnv 7p. Sedan.. -| 2775] 414345 aeghimnprtx ||7p. Sedan........ 6720) 4|5200/afghlmnorxz 
7p. Touring...... 3060}. 1/3540} ,eghkInprx {]2-4p. Sportster. ..] 1915]. .13350 aghmnv 5p. Imp. Sedan. . +} 2775) 4/43 15)aeghlmnprtx 7p. Sedan........ 6920} 4/5200! afghimnoprx 
7p. Sedan ....... 2980}. ./3700/aeghkInprtx ||7p. Phacton...... 1935}. . .Jaghmnv 7p. Imp. Sedan...] 2875} 4 4570}aeghimnprtx 7p. Town Car. . 415200) afghimnprr 
7p. Ox. Sedan 3915}. .|3700]aeghkInprtx |j5p. Sedan........ 1825] 213385 aghmnv 
7p. Limousine....} 3080). .|/3780jaeghklnprtx |/4p. Coupe....... 1865). .|... .Jaghmnv 
5p. Sedan........ 1875} 4/3455|aghmnv 
ondp. Cabriolet. ..] 1955). ./3345{aghmnv 
GARDNER 
“75 Std” 
4p. Roa ‘ster.....{$1195} 2)2995!afhmnr MARMON 
5p. Sp. Coupe....} 1295, 2 3290|afhjmnr JORDAN LINCOLN **68” 
4p. Vic. Coupe...] 1295] 2/3290jafhjmnr “C oss C’ty 6” ““g” 2p. Roadster. ... . $1495). .}.... 
5p. Club Sedan...] 1390} 4)3265/afhmnr 4p. Blue Boy... . ./$1495] 4}2800/Bceghkmnrx ||2p. Spt. Rdster.. ./$4600] 2/4930/aegkInprx 5p. Sedan........ 1395) 4)/2897/ahmnrt 
Bp. Std. Sedan...] 1495] 4]... .Jafbmnr 4p. Spt. Salon....} 1295] 2|2775jaghjmnrx 2-4p. Club Rdstr.} 4600]. .|5010 aeghkinprx {/4p. Vic. Coupe...] 1450]. .|2867jahimanrt 
“75 DeL” 2-4p. Tomboy....} 1395] 2/2650/aghmnrx 7p. Spt. Touring..| 4600] 4/4940jaegkInprx 2p Coupe....... 395] . .|2827/ahmort 
4p. Roadster..... 1295} 2/2995}aechmnr 5p. Sedan........ 1395] 4/2775|aghmortx 4p. Spt. Phaeton..| 4600] 4/4910) begjklnprwx “78” 
5-p. Sp. Coupe...] 13$5] 2/3290|aeghjmnr “se 4p. Coupe..... 4600} 2/4805)aegkInprx 2-4p. Roadster....| 1895] 2/3007|anlmnprwr 
4p. Vic. Coupe...] 1395} 2/3290/aeghjmnr 4p. Playboy...... 1845) 2/2915|aghmnrx 4p. Sedan...... 4800} 4/4930/aegikinprx 4p. Speedster.....| 1965] 4)3052/ahImnorwx 
5p. Club Sedan...} 1490] 413265|aeghmnr 2-4p. Sp. Coupe. .} 1895} 2/3070}aghmnrx 5p. Sedan...... 4800] 4}5010)aegkInprtx 2-4p. Collap. Cpe.| 1995] 2/2987jahlmnprx 
5p. DeL. Sedan 1595) 4]... .j/seghmnr 5p. Cus. Sedan. ..}| 1895] 4/3209)aghmnrtx 2p. Coupe..... 5000}. ./4720jaeghkinprx |{/2-4p. Coupe......] 1895] 2/3097/ahIimnprx 
“85” 4p. Cus. Vict.....| 1895] 2}3200|aghilmnrtx 7p. Sedan...... 5000! 4/5050) aegkInprtx 4p. Vic. Coupe...}| 1995} 2/3066jahilmnprx 
4p. Roadster ....] 1695} 2}3040]Aeghmnr —° 7p. Limousine. . 5200} 4)5165|aegkInprtx 5p. Sedan........ 1895} 4/3104/ahlmnprtx 
5p. Brougham....} 1875] 4/3360) Aeghjmnr 4p. Collap. Coupe} 1995} 2|3185)aghmnrx 4p. Berline.. . . . 5500} . .|5115}aeghkInprx 
5p. Sedan........ 1895} 4/3380] Aeghmnr 4p. Perm. Coupe..} 1995} 2)3185|aghmnrx 7p. Limousine... .| 6000}. .|5380)aeghkinprx “E-75” 
.Cus. Coupe 2095} |.... 5p. Victoria... ... 1995) 2|3275|aghimnrtx 7p. Brougham... .} 6500]. ./5025jaeghkinprx {/2p. Speedster... ..| 3485] 2/4251]aeghinprx 
“7” 5p. Sedan........ 1995) 4/3300) aghmaortx 6p. Ber. Landau..} 6500). .]5140jaeghklnprx {/4p. Speedster... ..]| 3485] 2/4256/aeghInoprx 
2-4p. Roadster. ..| 2095 ...Jaeghmnprx 7p. Cabriolet.....} 6600). .]5160jaeghkinprx {/5p. Phaeton...... 3485] 4/4017]aeghinprx 
2-4p. Collap. Cpe.| 2495}. . .}aeghmnprx 7p. Le Baron Cab} 7000]. ./5200jaeghklnprx ||7p. Tour. Speed. .| 3565] 4/4480/aeghilnprwx 
5p. Brougham ...| 2275] 4]... ./aeghimnprx 7p. Holbrook Cab.| 7200]../5280}aeghkInprx |/2p. Coupe Rdstr..]| 3565] 2/4374/aeghInprx 
6p. Sedan ....... 2295) 4 .}aeghmnprx KISSEL 7p. Collap. Cab. .} 7300]. .}5140jaeghkinprx {/5p. Town Coupe..| 3195] 2/4452laeghInprx 
“6-70” 2p. Coupe....... 3485] 2/4373}/aegh!nortx 
4p. Cpe. Roadster}$1595} .|2920/ahmr 4p. Victoria...... 3485) 2/4346}aeghInprtx 
GRAHAM- 5p. Bro’m Sedan..} 1495} 4/2915/ahmr 5p. Brougham 3565) 4}4525/aeghilnprtx 
PAIGE 5p. Victoria...... 1595]. |2990 | 5p. Sedan........ 3565] 4/4498}aeghinprtx 
“610” 5p. Sedan........ 1595}. .|3005 7p. Sedan........ 3640} 4'4620jaegh!nprtx 
2p. Coupe. ...... $860! 2]... .faghmnr **8-80” LOCOMOBILE 5p. Cus. Sedan. ..| 3960} 4/4515laeghInprtx 
5p. Sedan ....... 875} 4)... .Jaeghmnr 125” W.B “8-70” 7p. Cus. Sedan...} 4075) 4)/4678}aeghtaprtx 
5p. Phaeton...... 1885) 4/3240/ahmor 5p. Brougham.. . ./$2100} 4|3525/afghkmnrx 7p. Cus. Limou...| 4175] 4/47i8JaeghInprtx 
“614” 4p. Speedster 2095] 213155j)ahmnr 5p. Sedan...... 2100! 4/3575)afghkmnrx 
4p Coupe....... 1275} 2]... .Jaghmnr 4p. Cp. Rdstr 2095] 2/3343) ahmor 4p. Vic. Coupe. ..}| 2100} 2}3600'afghkmnorx 
5p. Sedan....... 1295} 4]... .Jaghmnr 5p. Spec. Bro’m..| 1995] 2/3345)ahmnr MOON “6-60” 
5p. Bro’m Sedan..| 2095} 4/3400/ahmnr **8-80" 5p. Phaeton......] $$95] 4/2340jan 
“619” . 5p. Conv. Bro’m..} 2495]. .|3518!ahmnr 4p. Spt. Touring..| 3300]. .|3972)aeghiklmnprx;|3 5p. Roy. Rdstr.}| 1095} 2/2330/anw 
4p. Coupe .....+.] 1575}. .].. . ./aeghmnrtx 132” W.B 4p. Coupe..... 2975| 2/38_0jaeghkImnpri.x|/3-5p. Roy. Cab...]| 1295] 2/2575jan 
bp. Sedan........] 1595) 4]... .laeghmnrtx 7p. Touring...... 1985} 4/3360|ahmnr 4p. Collap. Coupe} 3000] 2/3780)aeghklmnprtx||5p. Coach....... 995} 2)2420]an 
ae 4p. Tourster..... 2095] 4/3155|ahmnr 5p. Sedan ..... 2850} 4|3950/aeghkimnprtx/|5p. Roy. Sedan...]| 1195} 2/2520}ahio 
629” 5p. Bro’m Sedan..| 2295) 4/3455/ahmnr 5p. oe 2900} 4/3990)aeghklmnprtx|/5p. Roy. Sedan...| 1295] 4/2605jahn 
5p. Sedan ....... 1985] 4].... seen 7p. Sedan........ 24995). ./3630)ahmnr 7p. Sedan...... 3330] 4/4140|aeghklmnprtx 
“8-805” 7p. Sub. Sedan 3500} 4/4280)aeghklmnprtx|} ‘‘Series A” 
5p. Town Sedan | 2085] 4].... 5. Fo 4p. Coupe Rdstr..| 1995]. ./3350 6p. Cabriolet.....] 6950'..J.... 5p. Touring...... 1195} 4|2560jdn 
tx 5p. Brougham....} 1895]. .|3250 5p. Roy. Rdster. .| 1395] 2/2600}dow 
7p. Sedan....... 2110; 4)....{Deghjlmnpr |/5p. Sedan........ 19¢5]. ./3350 “48” 5p. Collap. Cab. .| 1795] 2|2720 
tx 4p. Victoria... ... 1995} . .|3320 4p. Sportif..... § | 4/5030/afghikirsx 5p. Sedan DeL...} 1395] 2}2710/dno 
2-4. Cabriolet 2185} 2).. *8-90” 4p. Roadster. . § | 2|....jafghikirs 5p. Sedan DeL...| 1545} 4/2860/dno 
2-4p. Coupe. ....] 2185) 2)... 131” W.B 7p. Touring... § | 4/5330\afghkirsx 
“835” 5p. Phaeton... ... 2185} 4/3220/ahmnr 7p. Tour Lim § | 4)5640l/afghkirstx “6-72” 
5p. Sedan 2285} 4]....{Deghjlmnpr |{/4p. Speedster.....} 2395] 2/3360j/ahmnr 6p. Brougham § | 4/5464/afghkirstx 2-4p. Roy. Rdstr.] 1395] 2)/2630jaghmn 
tx 4p. Cpe. Rdstr...| 2395] 2/3578\ahmnr 5p. Vic. Sedan... § 415600 aighkirstx 5p. RoyCabRastr} 1445} 2)2815/aghmn 
.-Town Sedan ..} 2385} 4]....|Deghjlmnpr {/5p Spec. Bro’m..| 2295] 2/3671/ahmnr 7p. Lim. Enc. Dr. § | 415868lafghkirstx 5p. Royal Sedan..]| 1445] 2/3050jaghimn 
tx 5p. Bro’m Sedan..} 2395] 4/3760jahmnr 7p. Cabriolet. . . § | 4/5624/afghkirstx 5p. Royal Sedan..| 1545] 4/3080jaghma 
7p. Sedan........] 2410] 4]..../Deghjlmnpr {/5p. Conv. Bro’m..| 2795]. .|3863/ahmar ; 
. tx 139” W.B. “99” “8.80” 
2-4p. Cabriolet ..| 2485] 2]....]/Deghjlmnpr |/7p. Touring...... 2285] 4/3630)ahmnr 4p. Sportif... .. 5900} 4/4475|aeghiklmnpr |/2-4p. Roadster...}.....]..].... B 
tx 5p. Bro’m Sedan..| 2595] 4/3755/ahmar — | tx 5p. C.C. Sedan. ..| 2195} 4]3500]chmar 
2-4p. Coupe ..... 2485} 2|..../Deghjlmnpr j{/7p. Sedan........ 2795) 4/3975|abmnr 4p. Roadster 5900} 2/4370 “wee 5p. Sedan........ 195} 4/3500) chmnor 
tx 
— "Withe Bags” 7p. Touring......] 6000}..]... Jcghktmape 
«qrre 132” , 
2-4p. Coupe...... et 2}3525!/ahmnru 4p. DeL. Spdstr. | 3275 ... | beghx 5p. Vie. Sedan....]| 7300} 4/4842 + NASH 
5p. Coach. ...... 1250 213575'ahmnru 4p. Coupe Rdstr ,} 3185 ...| beghx 7p. Suburban. . 7500] 4 4930|afghmprtx **Std. 6” 
5p. Sedan er 1325) 4/3645)ahmnru 5p. Dex. Victoria.| 3185 . |beghx 4p. Vic. Sedan... .| 7450]. .]....J/aeghklmnpr |{5p. Touring...... $865] 4/2325) Dehnor 
“O 139’” W.B. tx 2-4p. Conv’t Cab.| 925] 2/2505] Deghur 
Bp. Landau Sed...| 1650} 4/3780|aghmnru 4p DeL. Tourster} 3275]. |... .|beghx 7p. Town Bro’m..| 7500} 4)4615|afghmprtx 2p. Coupe..... 845} 2/2345) Dehn: 
5p. Std. Sedan. ..| 1450} 4/3720/aghmnru 5p. DeL. Bro’ m..| 3275]..]....|beghx 7p. Cabriolet.....] 7500) 4/4615|afghmprtx 5p. Sedan........ 845} 2/2450) Dghnr 
4p. Victoria...... 1650) 2/3710)aghmnru 7p. De L. Sedan 3785 ....| beghivx ..Cotlap. Cab...] 7750]..]....Jaeghklmnpr |/5p. Sedan........ 925) 4/2500! Dgkor 
7p. Sedan........ 1950) 4/3945|aghmnru ip. Ber Sed DeL | 3888 ... | beghivx tx 5p. Land. Sedan..| 995) 4 2610 Deghar 
KEY TO SYMBOLS: 
A—Wood wheels with spare; D—Disk wheels with spare. #—Trunk and trunk rack. o—Car heater. v—-Vanity set 
a—Wood wheels. d—Disk wheels. j—Trunk rack, no trunk. p—Cigar lighter w—Windshield wings 
B—Wire wheels with spare e—Front and rear bumpers k—Spare tire r—Rear traffic signal lock 
b— Wire wheels f—Front bumper. I—Spare tire lock s—Spotlight *—QOverall length 
C—Optional wheels with spare. g—Shock absorbers or snubbers. m—Engine heat indicator. t—Vanity and smoking set §—Prices on application 


e—Type of wheels optional 


> 


Automatic windshield wiper. 


n—Dash gasoline gage. 


u—Smoking set. 
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a 
. Car Model 
Prices, Weights and Equipment of Current Passenger Car Models 
: § 
P = 
= -.. assengers *|'a5| Standard 
—= — , Passengers al ‘ Fe - Standard and x eis i EF © ment 
Passengers o|£2| standard raed |e e|8|'S| Standard - O-£ | 32S] Equipment Model ce elas) 
rd an Be) £| So Boni : an O-2| $|-="s| Equipment _ Medel oS ae 
wd Model oF 3 zs quipmen Model eo Ane | 
= — “Commander” 
—— “< 
7 wld. 8" Cabriolet... 1195] 2|2850laeghin 4p. Sp. Roadster..|$1695| 2|3333laghImnr 
“Special” 1225) 2'2980|Dghur 7p. Touring. .... 3550) 4).... Ha tte ely "| 1195] 2}2930 aehinr Sp. Club _—- a 2)... jaghimnr 
sD Touring. ....| 1135| 4 2€80| Dghnr Sp. Phaeton... .. aa’ sp. Sedan........ 1295] 4|3090|aeghinr n Vie Regular | 213500/aghimar 
ip. Cabriolet... | 1290] 4 3070{Dghnr 2p. Coupe... =. 3550) 2). ‘p Sei Reula. al35¢6lechimaru 
rx 2p. Bus. Coupe.. | 1165] 2.3030|Dgbnr 4p. tl + Ce a ROAMER rm Cpe. oe 2|3455|aghlmapr 
rx p. te od ..-| 1215] 2 3150! Dghinrt 4p. Coupe ...... aa a “g 78” 4, Vic os 2/3500\aghimnpr 
ip, Coupe, ......) 1245} 2 3030|Dghnr ip p. Chuo ) Sedan... 3750] 4}-. 2p. Roadster... .|$1595] 213450 5 Sed. Renal 4)3466/aghimapru 
n > oes 1268} 4/3260 Debare gp. Sedan Lim..'| 3850) 4).° Bp: Sedum. ..2!| 1798] 213380 2-4p. Cabriolet. 2}. 
rx 5p. Sedan ....e.- 1445 4/3380 Dghinrt ” p. 280" eee Neg nell 414000 aghilmnpru 
rx | 5p. og aa he PEERLESS 2p. Coupe....... 1985 - oe ag = a pewular.. 414040!achimaprts 
rx “6-h ’ bam....| 1985 ag > ~ 414185) Bghikimnp 
Roadster...) 1475 2|3400|Dghmnr . a... ee —— 1985] 4/3570|ag > eee. rtux 
rx 4p. hoa aad 1340} 4.3400! Dehmar 5p. Phaeton...... 1195} 4 g bl “ggg Sed 4|4225|Bghjkimopr 
rx > — sooee 1425] 2'3620| Dghimart 2-4p. C’ a. = : 2725) deghlmnr > ae 9405| 4 3650 eg 7p. State Sedan. . - 
p. Heda ....++- 4:3650| Dehmnrt 5p. Brougham OnE ee 2985) 4/3 cg : ; 4/4300/B hjklmopr 
HENS | el casaloemee esse | 2) epiieine BR Ee BS fe 
rx we hmnr FE cccesee “peo” 
| . Touring...... 1440) 4 3500 Dg -| 1395] 4|2850|aeghlmnrw STUTZ “BB 
r | i - Se sgh 1598 2 cee Dip. Roadster “s 1495 2)3025|ceghImarw -_ = “Custom” 
ioe . | **Si. . ” W.B. 
. a ogg 1775| 2'3650' Dghmor 2-4p. Coupe...... 1565| 2 2975|seghimne Open Models.....| § |..|....[Bfabjkmpre |} 131 — | 21 4478\aefgjlmnprx 
rt Sp. Amb, Sedan | 1925! 4 3820! Dehinprtx —|[5p. 24, Sedan....} 1395) 218000 seghil Closed Models...| § [Btahikmpets Hp. Ependster... 4800] serhmnpr 
rx | an Sedal -| 1990 4 3830 Dghnortx Sa 2° | “New Phan” 4/4600) aeghjlmnprx 
ip. Sedan... ..-. 8 -..+} 1395] 4)3100 hjkmprx }j4p. Speedster... .. 
- 7p. Imp. ‘Sedan. "| 2165] 4/3900 ames 5p. Ba a: 1795] 4/3125|DeghImar . ad geet svi ; aie ee 2p. Black Hawk, - man 
Pil 5) 4)2930\aeghImnrwx ” - “9 Con, - — - 2|4649|aeghjlmnprux 
| Sp. Phacton..; . | + 2/2960 caiman STEARNS- 45 Vic. ‘Cun. 2/4679|aeghjlmnpr ux 
) OAKLAND ting ha Roadster ree 9 3050!aeshlmnrx KNIGHT Bp. Sedan 4'4977 aegh) imnprux 
ew 4p. Coupe....... , jaegnt “gy ~ ae “tap 4|4820|aeghjlmnprux 
5p. Sp. Phaeton on : oer 5 — a. | ‘ 3200 es sm 126’ bs = $2495 “4 ee, ; 2/4520) aeghjlmnprux 
e D DOTMIGLhee - ee eee ’ r... a 
vty km 1158 2 2895'abn 5p. Landaulet.. 1995 : 3250) aeghlmnrtx tg an - «= Poaost Vo : L ao WB dla74slacghilconprx 
5p. 2d. Sedan....] 1045) 2/2890 ahnu 4p. Victoria... .. . nee ae 5p. Sedan........ 2495}. .|.... 7 Sedan ae 4/5018|aegn}lmnprtx 
3p. Land. Coupe.. 1045! 2)2805 ahn rw we 1985} 4]... .|/B 134” W. B. 7p. Sedan Lim... 4/5159/aeghjlmnprtx 
5p. 4d. y~e - : eo : — al 7p. Sedan. eerr ey 5p. Sue a ieibin’ a * aon “Weyman Cus.” 
- aeaenee 5 tg | ros}. [3810 Deghilmarts |{7>. Limousine. ..) 2945]. .].... * dg! A Pe Reabiesners 
- BP. Sedan. WR. oe 4p Rowrister — $3250} 2)/4252)aeghklmnpr o — — : oe ~> imnpeur 
c 1334” wx . NEGAM.......-- — jlmnprux 
c — 2 eee 2545 . 3075 se mae 4p. Touring...... 3250; 4/4322|aeghjkimnpr Ha a. Sed... , Lie peghsnapren 
x ¥ 5}. .]....feeghmor 7p. Sedan........ - . wx 
. | Bp. a Teurnae : 1505 --]..../ceghmnr > a oe, Bie as 4 3050 ented 4p. Cab. Rdstr...| 3550) 2/4500 =“ 5p = tg - — peaguagoat 
pce | Haar Wie | a lo oe coun | sol das — oo 4 -~ecehlepet 
x , upe. ....}/ceghmnr 5p. Ber. Lim.... . , rtx §—sSWXsW} 7p. Sedlanm........ we 
x ty Se ge 1025 4); :Jeeghmar i --+-] 3450) 2/4527jaeghklmno —|}7p. Limousine. . } ~ ceghimagetn 
. 3 ioe "Sed. "| 1085). .) °° “leeghmnr PIERCE ARROW | ee Conge..... rtx 7p. Landau Lim. . — oe 
WE Sp. Landau Sed. . —_ Std. Sedan. ..] 3450} 4/4572|aeghjkImno Salen Ces. 4)... .{aeghjlmnprux 
: > Runabout. Stoo] 4(3330lafehimars [ee = 7p. PW Sedan... 415014|aeghjlmnprtx 
| ~~ aighim , a : ‘ havee ‘ 
i OVERLAND > i isis 3450] 2 ——e st on 7p. Con. T’n Car. spetgacghymagrts 
: aa Youpe....... 3250] 213265|afghlmnprtx hjzlmno . 
sl ‘4” Whippet . 2p. oa ham....| 3250} 2/3560jafghimnprtx |/5p. Cus. Sed. Lim} 3700) 4/4637 -— VELIE “Std.50 
5p. Touring...... $455) 4) 1985/ag p z h t 212670laehmnr 
tx ap Roadster 525] 2/193zjaghr 5p. — Sedan... oo : ees = em 7p. Sedan ...| 3750) 414702 = ~we ~ tr sy —— - 
tx le + 9-4p. oupe ae | « DUUGM. . es rtx \ ae. eeee himnr 
2p. Coupe....... 535} 2/2060/aghr P | 412600jafghimnprtx : Coupe....... 2/291 7|ae 
= 2-4p. Coupe Cab.} 545 - —— bh > a] | Land 3350 ‘ 1" ibeansie 7p. Sedan Lim. ..| 3950} 4/4777 pepitune +9 ee il 413017|aehkmor 
tx 4 Sed; Ch... +... os 4]2210 ~- eo Pie te .-| 3400] 4/3695)afghimnprt sone “6-66” 2 aeghkmar 
: (6) Whippet 7p. — er oe : a am 4p. Roadster 2}... .jafghmnprwx = ae = ” °° eee 
—— 4 . a g ‘ WUE ss ec otocecce ' “~ = 
Sp ae hy 615 ‘ ‘ee ~~ 7 Ene’ Dr Lim.| 3550} 4/3760 afghimnprt » — ek ee - cee. ena cto. Metro Cpe.. 2]... .jaeghkmor 
p. Touring...... re > Ene. SO a ad laf hmoprtx “6-77” 
2-4p. Coupe..... 695 2]... .Jaghr 36 51 214560\afchirx 5p. Coupe....... 5500) 2/4942\afg a ae 4\3365|aeghkmoru 
op. Coach....... e- , —_ ~* rh —— ay pone 414510 afeblrx bp. Sedan........ .... | 4)... .fafghmnprtx 3p. Royal 8 ro ‘ 3395 -~po 
p Sedan seeseces 74 -«+-sagor 7p. Touring ae F875 414585 afghirx a . 5500 4 4872 afghmnprwx op. Coupe ee eeere eeee aeghiknr 
7p. Sedan........ a co ¢* ahhh 5600| 4/5167 |afghmnprtx 2 4/3640|aeghkmarv 
PACKARD 7p. Lim. od. | oan oe 7p. Limousine....| 8800) 4|5217 aeenes ip (om Pnstens Sa 4 
4“ ” } OAs ee eee argat ; ‘ ‘ _ coed nprex p. Voupe....... 
S26 hl ne a ..| 6375} 2|4795lafghirtx 7p. Town Cab... .}..... : - ma 5p. Spec. Sedan. . 413675|aeghkmnrv 
4p. Runabout. . . .|§2275} 2 3620) Deg aoe px “ Gian 6375| 4/4830lafghirtx ip. Town Bro'm..]..... - 5p. Royal Sedan.. 
5p. Phaeton...... 2275} 413665 Degh al - E Dr 1. 6000! 4/4895 lafebirtx “G8-85 dienes bh - WILLYS- 
ry “~ Salta ay os . vee pamenein 7, Sedan Lani 6000) 4/4840! afghirtx 4p. Roadster... .. 3950 “~— — KNIGHT 
-4p oupe...... a+ ’ — - fehirt: : “Std. 6” 
4p a Cpe...) 2425 _ > 7G —_—: : 6473 4 4803 afghir x 4p. Touring...... 3950} 4/4633 seghiklmnpr ay ~ + | $295 paper 
.Coupe....... 6600! 2/4745lafghir ; .. 5p. oo —— _ 6 ee 
ip. Ronoboui* | Zaae 2370 eS ise] Sal slag lp Cabiet..| atl su ome Pain os} 2] >sologher 
Touring.) 3485) 4 4000'deghint Wa. Fr Limou son dla740latehirts Sp. Sedan........| 4650} 4{4934 o~ se 4 Selan........| 1005] 4f28sslaghnru 
4p. Coupe....... 2685} 2'4000. deghint ip. Fr. Limou.... 7 -& agp 
5p. Club. Sedan. .| 2685] 4 20 seen 7p. Fr. Landau...| 8000} 4/4865)afghirtx i Safe... 4750) 415027 aeghklmno a, -' a ss 1850 2 186 aghmat 
1 75jag 
} PONTIAC “6” : 4|5009/aeghjklmno |/5p. Touring... ... ‘ 
ip. ae ag ee oes ‘ 1208 Se 2-4p. Roadster. .. $745) 2)}2270'ahn 5p. Sedan Lim. ..}| 4850 rtx 2-4p. Cab = a , roe = onl 
64g” ve 5p. Sp. Phaeton..j 775] 4].... 7p. Limousine 5250] 4/5102jaeghkimno = |/4p. Foursome 1995| 4/4003laghmart 
4p Runabout. .../ 3875} 214350] Djk > Some, --..-- a oe > ine rtx o> Soke, .---- 
op. aneton . 3975| 4|4410|Deghjklmnp {leo Seort'exb....| ee) slosselenn STUDEBAKER 7p. Touring... 2285] 4/3043 
7p. Touring ...., 3975} 4/4410)Deghjklmnp |/4p. Spo 9595{ahn “‘Dictator”’ 5p. Coupe. ...... 2295) 213939 
ws Bp. Se: Landau.,.| $75) 4|2640|ocha 5p. Tourer Royal |$1195} 4|3000/aghlmar 7p. Sedan........ 2595] 4]4112}aghmart 
“4 no a oan 3 edimaieemmeats tee F 5p. Du Phaeton. . 1248 2 3000 a 7. Limousine....| 2695] 4/4146 
, p Conv't Cpe...] 4250) 2}... 4p. Sp. Roadster..} 12 : br 
p. Coupe Pdi a 4450) 2/4635] Djk REO , . 4 tee Royal.| 1295) 4|3020jaghlmar - + ~ 67 1350] 2}2910laghmur 
6”. Club Sedan... .| 4450! 4/4710! Deghkimnp “Flying Cloud 2p. Cpe. Reguiar..} 1195} 2/3100jaghimnre TT 1295} 4)2951|aghmor 
rtx 2-4p. Roadster... ./$16851 2/3300jaeghmne rm Coupe Royal..| 1295} 2/3134/aghlmor op. nanan ae 1295} 2/2767|aghmor 
| 70. Sedan ....... ye ee eed |e | ee 1193] 4{324ilaghimnru — ||Sp. Coach. .....| 1295 2|3007 [agbmar 
rtx p. Op. Loupe... 5p. Sed. Regular. .| 1195 241 jag 7 b Coupe..| 1495| 2/2916/aghmar 
' 7p. Sedan Lim... 4550) 4/4860) Deghklmnp 5D — ndhnd 1845 ‘ 3645 on nal 5p. Sedan Royal..| 1295} 4/3241!aghimnru ; Nieien mm - “l 4495! 4'3187'aghmart 
| ” Bb. DeL. Sedan...! 1995° 4'3550 aeghmnrt 
raat KEY TO SYMBOLS v—Vanity set: 
. k o—Car heater. ‘eld win 
A—Wood wheels with spare D—Disk wheels with spare ~r —— a p—Cigar lighter; —— . 
: a—Wood wheels; d—Disk wheels. > Sr tines r—Rear traffic signal *—Overall length. 
. B—Wire wheels with spare e—Front and rear bumpers a sth lock. s—Spotlight. —_— §—Prices on application 
: b—Wire wheels, f—Front bumper. bbe m—Engine heat indicato~. t—Vanity an — ng 
| Option hee — Al atic windshield wiper n—Dasb gasoline gage u—Smoking se 
é ~— ol w optio utoma 
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¥eu—Vacuum servo 
X—Sleeve vaive 





Q—Quarter elliptic 


R—Rectifier 


wristpins 


O—Special type (rear springs) 


Oc—Oil cups 


—Internal four wheels 


E-T—External transmissio: 


{—Fabric 


external rear 


B-F —Interna! front and 
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No greater proof can be 
given of the public preference 
for Chrysler cars than Chry- 
sler’s phenomenal rise in the 
industry — from 27th to 3rd 
place in 42 months, 





Any Chrysler dealer can expect a public preference greater 
than for any other car because every prospect is a Chrysler 
prospect. With four cars, one in each of the four price classes, 
he can be selling something all the time, assuring himself of a 
steady, profitable business. 





The Chrysler Franchise offers money-making possibilities not 
to be found in any other. Only in a Chrysler Franchise can 
you obtain a 4-profit line of cars; Standardized Quality; com- 
petitive discounts and values; and fair factory policies. 





1500 new dealers have already grasped this opportunity to 
better themselves. Perhaps we desire a new connection in 
your section. Wire, write or phone uu—-NOW! You may rest 
assured it will be treated confidentially. 





CHRYSLER SALES CORPORATION, DETROIT, MICHIGAN 
1 CHRYSLER CORPORATION OF CANADA, LIMITED, WINDSOR, ONTARIO 
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attracted new dealers 
all over America 


¥Y ‘ES, indeed! Dealers and 


distributors like the Six-91 
because it strikes a note that’s 
new— embodies everything that’s 
modern in lines, equipment, 
finish, performance. 


They like it—and want it—be- 
cause first of all the sparkling 
beauty—the aliveness—the 
spirit of this car attract the car 


buying public. 
And that’s what counts! 
All 1928 Peerless models from 


the least expensive to the most 
luxurious are as colorful. in 


action as they are in beauty. 


Such a line—at such a range of 
prices—holds limitless oppor- 
tunity for any up-and-doing 
selling organization. 


Backed by one of the oldest and 
soundest institutions engaged in 
automobile manufacture — and 
by extensive advertising in 
both national publications and 
newspapers. 


The Peerless franchise is in- 
creasingly valuable—increas- 
ingly profitable. Write, wire or 
phone for details. 


PEERLESS MOTOR CAR CORPORATION « Cleveland, Ohio 


Manufacturers of the famous 90° V-type Eight-69 (#2245 to $2645) - the Six-91 
($1895 and #1995) - the Six-80 (#1295 to #1395) «+ the Six-60 (#1195 to $1295) 
(All prices f. o. b. factory) 
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NADAL TO 


PUTS eT 1. Le ek kee * 
$3353 R: 











| Specifications for the SIX-91 


Bodies, Peerless built, low Bumpers that conform to shape Nelson Bohnalite Pistons. 
hung, distinctive, ultra- of body. Ross Cam and Lever Steering. 
fashionable, far in advance Motor mounted in rubber for Lockheed hydraulic 4-wheel 
of the times. added smoothness. brakes. 

Long, sweeping front fenders, Unusually heavy 7-bearing Beautiful new radiator design. 
accentuate length of car. crankshaft. Wheelbase — 120 inches. 


A full score of other advanced points 
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Always alert to advanced refinements, Bohn engineers 
developed the Bohn Ring True Interchangeable 
Bearing which today constitutes 70% of Bohn’s 
Bearing production. Such an outstanding growth is 
evidence of outstanding worth. 


The Bohn Ring True patented process Interchangeable 
Bearing is machined to precision limits. Maximum vari- 
ations in essential dimensions does not exceed .00025. 


BOHN ALUMINUM & BRASS CORP., DETROIT, MICH. 


Also manufacturers of Nelson Bohnalite Pistons and Bohnalite Castings 
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Special alloy 
steel Backbohns 
—theoriginal In- 
var Steel Struts 
—are cast in, to 
control expan- 
sion and main- 
tain satisfactory 
clearancesunder 
all engine oper- 
ating conditions 











NELSON 


ALT 


PISTONS 






































the First. 
the Foremost-~ 
the most 
Invar Strut 


in the World 


_ BOHN ALUMINUM & BRASS CORPORATION, DETROIT, MICH. 
ot ahs ee Also makers of the famous Bobn Ring True Bearings 
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Hers control spring 
action—through the 


principle of interleaf friction. 
They control both the down- 
thrust and the rebound. They 


act instantly —surely—because 
they are an integral part of the a" 


springs themselves. The = oe mm EX , au | 
rougher the road the greater the eal ? | . 3 oben: | 

pressure applied. HEXDEES - , & ) x | 
on your cars will give you a be aa Stes ie , 

genuine ride to sell. 


_——_ 











) 
It took spring engineers to 


control the 


control. Hundreds of thou- , 

sands of cars on the road today 

owe their smooth riding quali- 

ties to HEXDEES. A new P 
book entitled ““The Ride You 

Have to Sell’, which pre- 

sents the HEXDEES story to 

motor car distributors and 

dealers, will be sent upon 


request. 
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DETROIT STEEL PRODUCTS COMPANY 
2286 East Grand Boulevard, Detroit, Michigan 
Pacific Coast Factory: Oakland, California 
Canadian Factory: The B. J. Coghlin Co., Ltd. 
2050 Ontario St., E. Montreal 
France: Etablissements Ducellier 
23 Rue Alexandre- Dumas, Paris 
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Developed by the Makers of DETROITS 
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TSPRINGS Standard on 40 Cars & Trucks 
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BRAKE HEADQUARTERS, 
Brooklyn and Long Island 
City. “Upon the installation 
of the Cowdrey Machine, we 
practically doubled our 
charges for adjustments. 
This automatically — elimi- 
nated some of our _ trade, 
who were not willing to pay 
the increase, but within a 
month we were getting back 
two-fold a new trade eager 
to pay more for a better job.” 


The Cowdrey Dynamic 
Brake Tester measures 
brake resistance’ under 
actual road conditions. 
Makes brake adjustment a 
one man job! It finds the 
low wheel—detects the egg- 
shaped drum—predicts the 
stopping distance—elimi- 
nates road testing of brakes. 


MOTOR AGE 





There are installations in 
28 states and 16 foreign 
countries. There is a 
Cowdrey Brake Tester de- 
signed for your require- 
ments, Factory or Service. 


Cowdrey Brake Tester 
Organization, Inc. 


Fitchburg Mass. 


May 17, 1928 


Sold by: 


Allbestos Corporation 

Firestone Tire & Rubber Co. 

Johns-Manville, Inc. 

The Manhattan Rubber 
Mfg. Co. 

L. J. Miley Co. 

National Railway Appliance 
Co. 

The Russell Mfg. Co. 

Thermoid Rubber Co. 

U.S. Asbestos Co. 

World Bestos Corporation 






Cowdrey 


tising pages. 
quires a 36 
manual th 
will gladly 


It is impossible to 
tell the story ot 


Brake 


Testing Equipment 
in any reasonable 
number of adver: 


It re- 
page 


at we 


send 


you, free on request. 
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The difference between a dull brake business and a busy 
brake shop is a Tru-DruM Lathe. This remarkable machine 
automatically trues brake drums and removes all scores and 


grooves without removing drums or tires from wheels. No 


skilled labor required. Illustrated on this page is Assembly 
No. 3 for handling all standard makes of pleasure cars. 
Special attachment for truck work. W: arehouse stocks 
carried at New York, Chicago and aogaes | for immediate 
delivery to Eastern points. 


Mail This TODAY! 
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» REG. U. S. PAT. OFFICE ks P 


AUTOMATIC 
BRAKE DRUM 


LATHE 


F you operate a brake 

shop and have not yet 
investigated the remark- 
able profit - earning fea- 
tures of the new Tru- 
DruM Lathe, mail the 
coupon below, today. It 
will bring back to you by 
return mail the complete 
story of how your shop 
can be boosted into the 
big profit class by re- 
ducing labor and increas- 
ing production with the 
Tru-DruM. Prices and 
full descriptive informa- 
tion come to you at once 
if you mail this coupon 
now! 





Manufacturers’ Auto Equipment Co. 


995 E. Green Street, 


Pasadena, Cal. 


Send me by return mail full descriptive and price informa- 
tion on all Tru-DruM Lathe Assemblies. 
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MARMON 


in pro duction 


of straight-eights 


pele a Since MARMON brought the straight-eight 
eee: ae to the lower and medium-priced fields, produc- 
Ste ee tion figures have definitely established Marmon 

ue as the world’s largest builders of straight-eights 
—another high point in a notable list ofMarmon 
achievements during the first four months of 
1928. These achievements include— 



















—the greatest production, shipments, sales 
and deliveries in any previous four-months’ 
period in Marmon’s twenty-six years of fine car 
manufacture 


—products which are standing up in the 
hands of owners with no service requirements 
beyond the ordinary routine adjustments; 
profits not eaten up in service expense 


—a 102 percent increase in Marmon’s dealer 
organization 


—the addition of twenty-eight new distribu- 
tors in important major markets 


—the most enthusiastic owner acceptance in 
Marmon’s history 


—a dealer and distributor prosperity such as 
only good, salable products backed by fair and 
generous policies could make possible. 


Eee Dealers who are interested in bettering their money-mak- 
: : , ing possibilities will be interested in the Marmon Dealer 
Proposition and Sales Plan—the fastest growing franchise 
intheindustry today. Allinquiries addressed to H.H. Brooks, 


—_ Director of Sales, will be held strictly confidential. 


a se sa Alpe nn MarmMon Moror Car Company - INDIANAPOLIS 


Prices f.o.b. Factory 
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The Garageman’s Set—embodying the ideas of the most experienced fender 
repair men—consists of: 3 steel dollies (D-4, D-2, D-3), 1 tempered steel 
finishing hammer (H-3), 1 super quality bronze bumping hammer (H-2), 1 
fiber mallet (H-1). At $8.50 this is the biggest repair set value on the 
market. Increase your repair business! Order through your jobber today. 


HAMMETT MANUFACTURING CoO. KANSAS CITY. MISSOURI 
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STUDEBAKER Biss, ns 
$2,500 worth of 
Studebaker parts on 12 square feet of floor space. That ts 
what this 4-untt system with 455 0 ms offers you. Other sys- 
tems up to $30,000 capacity. Gasket boards with all systems. 





May 
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N AS On this 4-unit system for Nash cars you 

can store up to $3,000 worth of parts. 

Two pair of end i irons, two parts index boards and two 

asket boards add to its convenience. Other systems for 
$500 to $30,000 stocks. 


17, 1928 





Show your prospects you are equipped to 
service the car you sell. It will pay you. 
The nearer to perfection that cars get, the 
more particular owners are about service. 
Any owner will be impressed with the 
compactness, the order, the convenience 
of your service depart- 
ment if your parts are 
stored in Lyon Steel 
Storage Equipment. 
ALyonSystemalsowill 
reduce your cost of do- 
ing business. It storesa 
greater variety of parts 
on less floor space. It 
cuts waste of time and 


ae Sens ne ~ we woe se sasee nce ioe ane te 





makes stock keeping easier. Furthermore, 
a Lyon System does not wear out. You can 
move it about, too, without harm. 

For every dealer there is a Lyon System 
designed especially for the make and num- 
ber of cars he services. Your automotive 
jobber can discuss capac- 
ities and prices with 
you. Write us, giving the 
makeand numberof cars 
you service, and we will 
send you a bulletin on 
how to store your stock 
for the least cost. Lyon 
Metallic Manufacturing 
Company, Aurora, III. 
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F ORD yo aon System for Ford Model 


parts. 


Z store a $1600 stock of 
Everything handy. doy sory to wear out. 
Total openings, 762—the most for t 


e money and 


on least floor space. Other systems for $800 and 


$2,400 stocks. 
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Gasket boards witt 


all systems. 


UIPMENT 


























Steel Shelving... Lockers. . 
Chairs. 


. Cabinets... 
General Steel Storage Equipment and Steel Furniture. 


Counters... 


Steelart Folding Tables and 
The Lyon name and 


trade mark attest the strength, finish, usefulness and durability of Lyon Steel Products 
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Letting Our Belt Out 
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M8E than doubling Carter plant area, as we have just 
done, could hardly be to double the output. For previ- 
ously we were already making more than a third—xearer a half! 
—of all equipment carbureters. 


It must be that much of our enlargement is for even better 
carbureters, rather than even more. The fine laboratory ts 
improved. The characteristic individual final test of each finished 
instrument is being done with the most complete and modern 
means for the purpose—especially developed. Delivery insur- 
ance is strengthened. Handling of trade requirements 1s perfected. 


And all our people are more comfortable. 


CARTER CARBURETOR CORPORATION, Sr. Louis 
DIVISION OF AMERICAN CAR AND FOUNDRY COMPANY 











T. M. REG 
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A Trustworthy Pilot 


If you inherited a meat-packing business tomorrow— 
an entirely new line to you—what would you do about it? 


Presumably, and naturally, you would hire an experi- 
enced pilot, an expert — a man or an organization — that 
would keep you off the shoals and in safe waters, thru 
channels of successful production and distribution. 


Intimate knowledge of any industry or trade—how to 
manufacture and distribute successfully and economically 
—does not come from institutions of learning, or books, but 
from the same character of experience and hard knocks that 
were your portion in mastering the automotive business. 


Can an ever so clever novice be of material assistance 
to you in building more successful distribution? 











28 =F 8 =6May 17, 1928 MOTOR AGE | 63 





Come to 
Automotive Headquarters 


Within our organization are men who have had years 
of successful contact with the industry and its merchandis- 
ing phases—men who have enjoyed the full confidence of 
manufacturers whose sales policies have carried them for- 
ward to positions of high success. 


Our experience, backed by unusual facilities for prac- 
tical market analyses, industrial and trade research, seasoned 
counsel and sincere cooperation to the end of increased 
volume, with correspondingly increased profits, is at the 
instant disposal of automotive manufacturers and adver- 
tising agencies. 


We do not know the meat-packing, the condensed milk 
| or the breakfast food business. But we do know merchan- 
| dising values in the automotive business—and can prove it! 


We are cooperating successfully with scores — yes 
hundreds of manufacturers 1n our own industry, and if given 


an opportunity to “sit-in” with you we can, and will, render 
a character of service that may prove a revelation. 


We know the industry. We know the trade. We know 
the distributors and dealers—and how to interest them in 
your product. 


| CHILTON CLASS JOURNAL COMPANY 


Publishers of Automotive Business Papers 


Chestnut and 56th Streets, Philadelphia 





AUTOMOBILE TRADE JOURNAL Motor WorLD WHOLESALE 
Motor AGE CHILTON CATALOG AND DIRECTORY 
AUTOMOTIVE INDUSTRIES COMMERCIAL CAR JOURNAL 

. AUTOMOTIVE INDUSTRIAL Rep Book OPERATION & MAINTENANCE 
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What good is it 


if not Sounded 
in Time? 


The Sentry Horn Control makes the horn on every 
car a real factor in preventing accidents. Modern 
trafic congestion is daily increasing the need for this 
safe driving device. It enables the driver to sound 
his horn from any position of the wheel as quickly 
and instinctively as he turns the wheel. Placed right 
under his thumb. It permits perfect freedom of the 
hands for all driving operations, yet as long as one 
hand is on the wheel the horn can be sounded with 
one finger no matter what else the driver’s doing. 





23,000,000 cars have been registered this year. Sentry 
offers this market a device that has no competition. 
It’s an opportunity to replace old line accessories that 
are now standard equipment with an item that is just 
starting to go big. It is priced to sell and it does! 
Ask your jobber or car distributor for our interesting 
trade proposition, or write us direct. 


Willey-Noyes Mfg. Company 


284 Somerville Ave. Somerville, Mass. 
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HORN CONTROL 
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PISTONS 
FITTED WITH PINS 


Arrow Head standards are the same for both 
equipment and replacement. The motor’s 
reputation in the field must be carefully 
maintained. 


Axle and Drive Shafts 





ARROW HEAD STEEL PRODUCTS COMPANY 
Buffalo Minneapolis, Minnesota Chicago 








Do you knew about | 


HOUDAILLE 
Hydraulic Double Acting 


SHOCK ABSORBERS 


Write 
Houde Engineering Corp. 
539 E. Delavan Ave. Buffale, N. Y. 


























Aen. 
©” 1LER ELECTRICAL MEG. CO. 


5103 Lakeside Avenue, Cleveland, Ohio 


$ 
. Stoplight 


A wigwag red light is the universal danger 
signal. Here is a positive warning stop 
light, with positive profits. Write today 
for complete information. 


The 















New Lower Prices! 
Rewinding Chevrolet armatures, $32.60. 
No charge for new commutators. Rewind- 
ing or exchanging any two unit type of 
automobile generator or starter armature, 
$2.50. type of Ford armature $1.58. 
Special prices on Ford armatures in quan- 
tities. H. M ericks Co., Leck 
Haven, Pa. 


FREDERICKS 


Lyknu Rewinds 



































ROCKBRIDGE MOTOR COMPANY, of 
Lexington, Va., says: 
‘““WATSON STABILATORS HAVE TURNED 
OUR ACCESSORY DEPARTMENT INTO A REAL 
MONEY-MAKING DEPARTMENT.’’ 
HOW ABOUT YOU!!! 
JOHN WARREN WATSON CO., PHILADELPHIA, PA. 























The 
SUPERIOR REBOUND CONTROL 


adds riding comfort to the car and greatly 
prolongs its life. 


See our Full Page Advertisement in the 
February 16th Issue. 


SUPERIOR REBOUND CONTROL, Inc. 
2905 60th Street Kenosha, Wis. 
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There are Profit Making Ideas 
in Every Issue of 


Motor AGE 





Many subscribers of MOTOR AGE, 
who realize the value of its contents 
each week, route every issue regularly 
through their places of business to all 
departments. 


~ MoTorR AGE 


CHESTNUT and 56th STS. 


™ 





As a means of business-building this is 
a profitable habit to encourage, both 
for the benefit of the organization and 
its individual members. It is always 


best to read MOTOR AGE every 


week, 





PHILADELPHIA, PA. 





\ 
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Automatic Water Gun 


Every Hose Owner is a Prospect. Garage, 
Car Laundry, Motorists who wash their 
own cars and even the Garden Enthusiast 
is a prospect. 

PRESSURE OF HAND AGAINST LEVER AM 
CONTROLS FLOW FROM SPRAY TO ges 
FULL STREAM 
Gun will pay for itself in short time in 

the saving of water. 







[It is easy to clean out clogged radiators. But 
the material and method to be used depends 
much upon the amount of water hardness in your 
locality. For a thorough job that will restore full 
circulation, have the Oakite Service Man call and 
make recommendations 





Oakite materials will do any cleaning job you 
have, thoroughly and at low cost. Write for 
booklet. 
Manufactured only by 
OAKITE PRODUCTS, INC. 
18E Thames Street New York, N. Y. 


OAKITE 


Industrial Cleaning Materials aa Methods 








Send $2.00 for sample and Dealer Proposition. 
Dept. M., H & S Mfg. Co., Monongahela, Pa. 





























) — a aaa AMES’ 
OF ti isosme ||| Test Bench and 


Prints the year, month, day, hour, Magnetic Gauge Mount 


minute, A.M. or P.M. at the exact a score of important tests 
moment the plunger is pressed—like not possible with any other tool 
this, for example: B. C. AMES CO.,“ WALTHAM, MASS. 


NOV 19 82 4 38 PM 


Tells when a job is started—and when it is 
finished. There can be no dispute over the 
Learn the inter- time charge. 

esting details Absolutely automatic — except for winding. 


from our de- s 
scriptive dats. Every machine guaranteed. 


Follett Time Recording Co., 217 High Street, Newark, N.J. 
“Established Since 1904” 250 West 57th Street New York City 





























R.1I.V. Means Quality 
in eed a 
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CARPO STEERING WHEEL COVERS 


Keep Steering Wheels Clean 
While Car is Being Serviced 


CARPO COVER COMPANY 
845 Eighth Ave., New York City 


“(Geiclenhof? 


SHOP EQUIPMENT for 


thousands of dollars worth of 
real facts on Car wary — 
for your free copy of the 
book. 


MANLEY MBG. CO. 
York, Pa., U. S. A. 


| STANDRATOR 


; = _ me ae, 
WAP a postage stamp for =) 


























ted boilings and sg Built to last the full 
VI aa of the car. ae ee radiators for Chevrolets, Dodges and 
BATTERY and ELECTRICAL SER' CE Maxwells: Cores for all cars and TRUCKS. ex not at your "jobber’s, write 
Test Benches * * Rectifiers * bs Constant Potential Battery Chargers * * Lathes 
Battery Testers Mica Undercutters Growlers J. C. Black Mfg. Co., Inc., Oil City, Pa. 











4358 Roosevelt Road Chicago, Illinois 

















HUTTO MORE LIGHT 


Seen. ff” SNe 


FROM YOUR HEADLAMPS 


Let us electro silver plate and burnish your reflectors. Send them to us 


CYLINDER GRINDER 
with $1.00 for each headlamp reflector (spotiamp 50c) and we will replate 


HUTTO ENGINEERING CO.,INC. and return them to you postpaid. 24-hour service. Guaranteed 1! year. 
519 Lycaste Ave. — Detroit, Mich. AUTO LAMP REPAIR CO. 1249 Michigan Ave., Chicago, Ill- 














CLASSIFIED ADVERTISEMENTS AND BUSINESS OPPORTUNITIES 








CLASSIFIED ADVERTISEMENTS MECHANIC wants to drive race car this FOR SALE—Patent Carburetor for increasing 
IN “MOTOR AGE” ALWAYS BRING summer. Can furnish reference. What have mileage. F. Crone, 281 W. Ferry St. 
RESULTS. you to offer? Taylor Asher, Winfield, Iowa. Buffalo, N. Y. 
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Imperial 


Spring Oiler and Motor Cleaner 
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: The Advertisers’ Index is published as a convenience, and not as a part 
ef the advertis eontract. Every care will be taken to index correctly. 
No allowance will be made for errors or failure to insert. 
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68 MOTOR AGE May 17, 1928 


TRANSMISSION 
DIFFERENTIAL 


LUBRICANT 





When it’s 90° in the Shade— 


What Is the Temperature in Gear Housings? 


What does it matter .... if your customers have their 
transmissions and differentials filled with STASO, The 
All-Weather Transmission and Differential Lubricant! 


Other lubricants may burn out and leave their gears 
running in constant friction when the motor spins up 
to 60 m. p. h. under a boiling sun—but not STASO! 


Let ’em boil! Let them turn their cars loose at any 
speed they please in any degree of temperature, from 
zero past the boiling point. STASO will stay with them 
and do a job of super-lubrication—because STASO is 
the Original All-Weather Transmission and Differ- 
ential Lubricant—it’s got the stuff to stand the gaff! 


See your local Independent Oil Jobber 
or write us direct for full information. 


Aeystene Ol & Manufactaring _ | 


Ce Commercial Com 
332 South Michigan Wve. . 
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Patented 
January 15, 1924 





PORTABLE TYPE, with 
No. 1230 1-4 H.P. A.C. motor and 
universal joint,6-in. grinding wheel attached 


t ith dand tool 
cust, Plot guien, ctaaliete..... ae 















PORTABLE TYPE with 1-2 h.p. 
No. 12 2 O A.C. or D.C. motor. “ : 
Net price, complete with attachments_- $ 1 28.00 


A Modern Speed Tool that 


meets Modern Needs! 


HESE special Sioux Flexible Shaft Outfits for Garages, 


Repair Shops, Service Stations, etc.,save time and labor 
on many jobs...cleaning off carbon, valve-lapping, drilling, grinding, pol- 
ishing, smoothing welds, etc. Brings the tool to the work, easy to work 
with. Built for long, hard service. Roller bearings on shaft an exclusive 
Sioux feature—prevent friction and wear. Full power is delivered at the 
tool with shaft in any position. Remember, time saved means extra profit 
—especially with the prevailing system of flat rate charges. 


Your Jobber Sells It Seen eee 
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WHEN BETTER AUTOMOBILES ARE BUILT, BUICK WILL BUILD THEM 





Throughout the world, the motor-car- 
buying public places unqualified trust in 
Buick quality and in Buick value. 


Buick, in return, has kept faith with ils 
public by always building a fine, depend- 
able automobile—a car which offers 
fashionable bcauty—luxurious 
comfort—and every proved mechanical 
advancement. 


As a result, Buick continues to outsell— 
almost two-to-one—any other car, or 
combination of cars produced by a single 
manufacturer, except in the lowest price 
class. 


BUICK MOTOR COMPANY, FLINT, MICHIGAN 


Division of General Motors Corporation 


Those who desire the Buick Franchise 
Should have their names on file 











